Edgar Filing: LG Display Co., Ltd. - Form 20-F

LG Display Co., Ltd.
Form 20-F

June 23, 2009
Table of Contents

As filed with the Securities and Exchange Commission on June 23, 2009

UNITED STATES

SECURITIES AND EXCHANGE COMMISSION

WASHINGTON, D.C. 20549

FORM 20-F

(Mark One)

REGISTRATION STATEMENT PURSUANT TO SECTION 12(b) OR (g) OF THE SECURITIES EXCHANGE ACT OF
1934
OR

X ANNUAL REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF 1934
For the fiscal year ended December 31, 2008

OR

TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF 1934
OR

Table of Contents



Edgar Filing: LG Display Co., Ltd. - Form 20-F

SHELL COMPANY REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF 1934

Date of event requiring this shell company report

For the transition period from to

Commission file number 1-32238

LG Display Co., Ltd.

(Exact name of Registrant as specified in its charter)

LG Display Co., Ltd.

(Translation of Registrant s name into English)

The Republic of Korea
(Jurisdiction of incorporation or organization)

West Tower, LG Twin Towers, 20 Yoido-dong, Youngdungpo-gu

Seoul, Republic of Korea 150-721
(Address of principal executive offices)

Jinjun Lee
West Tower, LG Twin Towers, 20 Yoido-dong, Youngdungpo-gu
Seoul, Republic of Korea 150-721
Telephone No.: +82-2-3777-1005

Facsimile No.: +82-2-3777-0797
(Name, telephone, e-mail and/or facsimile number and address of company contact person)
Securities registered or to be registered pursuant to Section 12(b) of the Act.

Table of Contents 2



Edgar Filing: LG Display Co., Ltd. - Form 20-F

Title of each class Name of each exchange on which registered
American Depositary Shares, each representing one-half of one New York Stock Exchange
share of Common Stock
Common Stock, par value (Won)5,000 per share New York Stock Exchange*

* Not for trading, but only in connection with the registration of the American Depositary Shares.
Securities registered or to be registered pursuant to Section 12(g) of the Act.
None
Securities for which there is a reporting obligation pursuant to Section 15(d) of the Act.
None

Indicate the number of outstanding shares of each of the issuer s classes of capital or common stock as of the close of the period covered by the
annual report.

357,815,700 shares of common stock, par value (Won)5,000 per share
Indicate by check mark if the registrant is a well-known seasoned issuer, as defined in Rule 405 of the Securities Act. x Yes “ No

Note Checking the box above will not relieve any registrant required to file reports pursuant to Section 13 or 15(d) of the Securities Exchange
Act of 1934.

If this report is an annual or transition report, indicate by check mark if the registrant is not required to file reports pursuant to Section 13 or 15
(d) of the Securities Exchange Act of 1934. ~ Yes x No

Indicate by check mark whether the registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange Act
of 1934 during the preceding 12 months (or for such shorter period that the registrant was required to file such reports), and (2) has been subject
to such filing requirements for the past 90 days. x Yes "~ No

Indicate by check mark whether the registrant has submitted electronically and posted on its Web site, if any, every Interactive Data File
required to be submitted and posted pursuant to Rule 405 of Regulation S-T (§232.405 of this chapter) during the preceding 12 months (or for
such shorter period that the registrant was required to submit and post such files). ” Yes ~No

Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, or a non-accelerated filer. See definition of
accelerated filer and large accelerated filer in Rule 12b-2 of the Exchange Act. (Check one):

Large accelerated filer x Accelerated filer ~ Non-accelerated filer ~
Indicate by check mark which basis of accounting the registrant has used to prepare the financial statements included in this filing:
U.S. GAAP x International Financial Reporting Standards as issued by
the International Accounting Standards Board ~ Other ~

If Other has been checked in response to the previous question, indicate by check mark which financial statement item the registrant has elected
to follow. " Item 17 " Item 18

If this is an annual report, indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Exchange Act). ~
Yes x No
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PRESENTATION OF FINANCIAL AND OTHER INFORMATION

In this annual report, the terms we, us, our and LG Display refer to LG Display Co., Ltd. and, unless otherwise indicated or required by context
our consolidated subsidiaries.

Unless expressly stated otherwise, all financial data included in this annual report are presented on a consolidated basis in accordance with
accounting principles generally accepted in the United States, or U.S. GAAP.

All references to Korean Won, Won or (Won) in this annual report are to the currency of the Republic of Korea, all references to U.S. dollars o
US$ are to the currency of the United States, all references to Japanese Yen, Yen or ¥ are to the currency of Japan, all references to RMB  or
Chinese Renminbi are to the currency of the People s Republic of China, all references to NT$ are to the currency of Taiwan, all references to
HKS$ are to the currency of the Hong Kong Special Administrative Region of the People s Republic of China, all references to Euro or are to thy

currency of the European Union, all references to PLN are to the currency of the Republic of Poland, and all references to SG$ are to the

currency of Singapore.

Any discrepancies in any table between the totals and the sums of the amounts listed are due to rounding.

Effective January 1, 2008, we have reclassified certain of our accounts, and we have made the corresponding reclassifications to our 2006 and
2007 accounts in our consolidated financial statements and related notes included in this annual report to conform them to the 2008 presentation.

For your convenience, this annual report contains translations of Won amounts into U.S. dollars at the noon buying rate of the Federal Reserve
Bank of New York for Won in effect on December 31, 2008, which was (Won)1,262.0 = US$1.00.
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FORWARD-LOOKING STATEMENTS

We have made forward-looking statements in this annual report. Our forward-looking statements contain information regarding, among other
things, our financial condition, future plans and business strategy. Words such as contemplate, seek to, anticipate, believe, estimate,

intend, plan and similar expressions, as they relate to us, are intended to identify a number of these forward-looking statements. These
forward-looking statements reflect management s present expectations and projections about future events and are not a guarantee of future
performance. Although we believe that these expectations and projections are reasonable, such forward-looking statements are inherently subject
to risks, uncertainties and assumptions about us, including, among other things:

the cyclical nature of our industry;

our dependence on introducing new products on a timely basis;

our dependence on growth in the demand for our products;

our ability to compete effectively;

our ability to successfully expand our capacity;

our dependence on key personnel;

general economic and political conditions, including those related to the TFT-LCD industry;

possible disruptions in commercial activities caused by events such as natural disasters, terrorist activity and armed conflict;

fluctuations in foreign currency exchange rates; and

those other risks identified in the Risk Factors section of this annual report.
Except as required by law, we undertake no obligation to publicly update or revise any forward-looking statements, whether as a result of new
information, future events or otherwise. In light of these risks, uncertainties and assumptions, the events discussed in the forward-looking
statements in this annual report might not occur and our actual results could differ materially from those anticipated in these forward-looking
statements.

All subsequent forward-looking statements attributable to us or any person acting on our behalf are expressly qualified in their entirety by the
cautionary statements contained or referred to in this section.

Table of Contents 9
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PART I

Item 1. IDENTITY OF DIRECTORS, SENIOR MANAGEMENT AND ADVISERS
Not applicable

Item 2. OFFER STATISTICS AND EXPECTED TIMETABLE
Not applicable

Item 3. KEY INFORMATION

Item 3.A. Selected Financial Data

The selected consolidated financial and operating data set forth below have been presented on a historical cost basis for all periods presented.
The selected consolidated balance sheet data as of December 31, 2007 and 2008 and the selected consolidated statement of operations data for
the years ended December 31, 2006, 2007 and 2008 have been derived from our audited consolidated financial statements and related notes
included in this annual report. These audited financial statements and the related notes have been prepared under accounting principles generally
accepted in the United States.

The information set forth below is not necessarily indicative of the results of future operations and should be read in conjunction with Item 5.
Operating and Financial Review and Prospects and our consolidated financial statements and related notes included in this annual report.

Consolidated statement of operations data

Year Ended December 31,
2004 2005 2006 2007 2008 2008 @
(in billions of Won, except for per share data) (in millions of
USS$, except for
per share
data)
Sales (Won) 8,325  (Won) 10,076  (Won) 10,624  (Won) 14,352 (Won) 16,274 US$ 12,895
Cost of sales 6,246 9,070 10,910 12,072 13,609 10,783
Gross profit (loss) 2,079 1,006 (286) 2,280 2,665 2,112
Selling, general and administrative
expenses 319 528 596 802 896 710
Antitrust fine®™ 535 424
Operating income (loss) 1,760 478 (882) 1,478 1,234 978
Foreign currency exchange gain (loss),
net 19 24) 52 71 (243) (192)
Other income (expense) (18) (73) (53) 75 (161) (127)
Earnings (loss) before income tax
expense (benefit) 1,742 405 (935) 1,553 1,073 851
Income tax expense (benefit) 38 (137) (242) 209 168 133
Net income (loss) 1,704 542 (693) 1,344 905 718
Earnings (loss) per share 5,586 1,596 (1,936) 3,755 2,529 2.00
Diluted earnings (loss) per share 5,586 1,596 (1,936) 3,708 2,497 1.98
Dividends declared per share 750 500 0.40
305 339 358 358 358 358

Table of Contents 10
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Weighted average shares outstanding -
basic (in millions)

Weighted average shares outstanding
diluted (in millions)

Consolidated balance sheet data

Cash and short-term financial instruments
Accounts receivable, net

Inventories

Total current assets

Property, plant and equipment, net

Total assets

Short-term borrowings

Trade accounts payable

Other accounts payable(z)
Total current liabilities
Long-term debt, including current
installments

Total liabilities

Capital stock

Total stockholders equity

Table of Contents

305

2004

(Won) 1,361
954

804

3,399

6,564

(Won) 10,262
483

583

1,016
2,574

2,206
(Won) 4,599
(Won) 1,627
(Won) 5,663

339

2005

(Won) 1,579
1,333

690

3,847

9,234

(Won) 13,617
309

694

1,475
3,145

3,293
6,043
1,789
7,574

(Won)
(Won)
(Won)

358 365
As of December 31,
2006 2007
(in billions of Won)
(Won) 954 (Won) 1,981
971 2,437
1,052 824
3,154 5,754
9,485 7,592
(Won) 13,496 (Won) 13,845
250 5
949 995
1,249 615
3,247 2,449
3,856 3,453
(Won) 6,622 (Won) 5,596
(Won) 1,789 (Won) 1,789
(Won) 6,874 (Won) 8,249

369

2008

(Won) 3,408
2,051

1,137

7,021

9,296

(Won) 17,512
601

988

2,044
4,793

3,513
8,461
1,789
9,051

(Won)
(Won)
(Won)

369

2008 ©
(in millions
of US$)
US$ 2,700

1,625

901

5,563
7,366

US$ 13,876
476

783

1,619
3,798

2,784
US$ 6,704
US$ 1,418
Us$ 7,172

11
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Other Financial Data

. @3
Gross margin @

Operating margin @

G
Net margin ®

EBITDA ©

Capital expenditures
Depreciation and amortization
0

Net cash provided by operating
activities ©
Net cash used in investing
activities

Net cash provided by (used in)
financing activities

ey

@)
3
“

2004

25.0%

21.1%

20.5%
(Won) 3,014

3,886

1,235

2,743
(3,893)

2,009

2005

Year Ended December 31,

2006

2007

(in billions of Won, except for percentages)

10.0%
4.7%
5.4%
(Won) 2,223

4,166

1,761

2,109
(4,198)

2,308

2.7
(8.3
6.5
(Won) 1,814

3,076
2,609
1,866
(3,067

577

15.9%
10.3%
9.4%

(Won) 4,500
1,577

)%
)%
)%

2,798
3,309
) (2,382)

(682)

2008 2008
(in millions of
USS$, except for
percentages)
16.4% 16.4%
7.6% 7.6%
5.6% 5.6%
(Won) 3,521 Us$ 2,790
2,749 2,178
2,509 1,987
4,525 3,586
(4,290) (3,400)
(138) (109)

Antitrust fine represents a fine to the U.S. Department of Justice, a further discussion of which is included under Item 8.A. Consolidated
Statements and Other Financial Information Legal Proceedings.

Other accounts payable primarily consist of accounts payable relating to the purchase of non-current assets.
Gross margin represents gross profit (loss) divided by sales.
Operating margin represents operating income (loss) divided by sales.

&)
(6

Net margin represents net income (loss) divided by sales.

EBITDA is defined as net income (loss) plus: interest expense (income); income tax expense (benefit); depreciation; amortization of
intangible assets; and amortization of debt issuance cost. EBITDA is a key financial measure used by our senior management to internally
evaluate the performance of our business and for other required or discretionary purposes. Specifically, our significant capital assets are in
different stages of depreciation, and because we do not have separate operating divisions, our senior management uses EBITDA internally
to measure the performance of these assets on a comparable basis. We also believe that the presentation of EBITDA will enhance an
investor s understanding of our operating performance as we believe it is commonly reported and widely used by analysts and investors in
our industry. It also provides useful information for comparison on a more comparable basis of our operating performance and those of our
competitors, who follow different accounting policies. For example, depreciation on most of our equipment is made based on a four-year
useful life while most of our competitors use different depreciation schedules from our own. EBITDA is not a measure determined in
accordance with U.S. GAAP. EBITDA should not be considered as an alternative to operating income, cash flows from operating activities
or net income, as determined in accordance with U.S. GAAP. Our calculation of EBITDA may not be comparable to similarly titled
measures reported by other companies. A reconciliation of net income (loss) to EBITDA is as follows:

Year Ended December 31,
2004 2005 2006 2007 2008 2008 ®
(in billions of Won) (in millions of
US$)

Net income (loss) (Won) 1,704 (Won) 542 (Won) (693) (Won) 1,344 (Won) 905 US$ 718
Interest expense 58 108 169 207 152 121
Interest income (20) (51) 29) (58) (213) (169)
Income tax expense (benefit) 38 137) (242) 209 168 133
Depreciation 1,224 1,748 2,597 2,781 2,494 1,976
Amortization of intangible assets 6 7 7 16 13 10
Amortization of debt issuance cost 4 6 5 1 2 1

Table of Contents
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EBITDA (Won) 3,014  (Won)2,223  (Won) 1,814  (Won)4,500  (Won) 3,521  US$ 2,790

(7) Depreciation and amortization includes depreciation, amortization of intangible assets and amortization of debt issuance cost.

(8) Effect of exchange rate change on cash and cash equivalents has been excluded from net cash provided by operating activities.

(9) For convenience, the Korean Won amounts are expressed in U.S. dollars at the rate of (Won)1,262.0 to US$1.00, the noon buying
rate in effect on December 31, 2008 as quoted by the Federal Reserve Bank of New York. This translation should not be construed
as a representation that the Korean Won amounts represent, have been or could be converted to U.S. dollars at that rate or any other
rate.

Table of Contents
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Year Ended December 31,
2006 2007 2008
(in thousands)

Operating Data:
Number of panels sold by product category: @
Televisions 12,649 18,616 20,216
Notebook computers 21,089 32,106 41,969
Desktop monitors 20,125 27,827 31,558
Other applications ® 69,723 130,241 151,357
Total 123,586 208,790 245,100
Year Ended December 31,
2006 2007 2008 2008 @
(in billions of Won) (in millions
of US$)
Revenue by category:
Televisions (Won) 4,939 (Won) 6,841 (Won) 8,020 US$ 6,355
Notebook computers 2,167 3,085 3,701 2,933
Desktop monitors 2,907 3,709 3,934 3,117
Other applications U 611 717 619 490
Total (Won) 10,624 (Won) 14,352 (Won) 16,274 US$ 12,895

(1) Includes only finished goods sold. Sales of semi-finished goods which require additional processing have been excluded.

(2) Includes, among others, panels for handheld application products, including mobile phones, and industrial and other applications,
including entertainment systems, portable navigation devices, e-paper, digital photo displays and medical diagnostic equipment.

(3) Includes sales adjustments from gains and losses incurred from foreign exchange hedging activities, which amounted to (Won)171.1
billion and (Won)(194.5) billion (US$(154.1)) million), or 1.6% and (1.2)% of total revenue, for the years ended December 31, 2006 and
December 31, 2008, respectively. Such adjustments were minimal for the year ended December 31, 2007.

(4) For convenience, the Korean Won amounts are expressed in U.S. dollars at the rate of (Won)1,262.0 to US$1.00, the noon buying
rate in effect on December 31, 2008 as quoted by the Federal Reserve Bank of New York. This translation should not be construed
as a representation that the Korean Won amounts represent, have been or could be converted to U.S. dollars at that rate or any other
rate.

Exchange Rates

The table below sets forth, for the periods and dates indicated, information concerning the noon buying rate for Korean Won, expressed in
Korean Won per one U.S. dollar. The noon buying rate is the rate in New York City for cable transfers in foreign currencies as certified for
customs purposes by the Federal Reserve Bank of New York. Unless otherwise stated, translations of Korean Won amounts into U.S. dollars in
this annual report were made at the noon buying rate in effect on December 31, 2008, which was (Won)1,262.0 to US$1.00. We do not intend to
imply that the Korean Won or U.S. dollar amounts referred to herein could have been or could be converted into U.S. dollars or Korean Won, as
the case may be, at any particular rate, or at all. On June 19, 2009, the noon buying rate was (Won)1,264.2 = US$1.00.

Fluctuation in the exchange rate between the Korean Won and the U.S. dollar will affect the amount of U.S. dollars received in respect of cash
dividends or other distributions paid in Korean Won by us on, and the Korean Won proceeds received from any sales of, our common stock.

Year Ended December 31, At End of Period Average Rate() High Low
(Korean Won per US$1.00)

2004 (Won) 1,035.1 (Won) 1,139.3 (Won) 1,195.1 (Won) 1,035.1

2005 1,010.0 1,023.7 1,059.8 997.0

Table of Contents 14



2006

2007

2008

December

2009 (through June 19)
January

February

March

April

May

June (through June 19)
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930.0

935.8
1,262.0
1,262.0
1,264.2
1,380.0
1,532.8
1,372.3
1,277.0
1,249.0
1,264.2

950.1

928.0
1,105.8
1,361.6
1,351.5
1,354.4
1,439.6
1,449.6
1,332.1
1,254.3
1,250.4

1,002.9

950.2
1,507.9
1,479.0
1,570.1
1,391.5
1,532.8
1,570.1
1,378.3
1,277.0
1,269.0

913.7

903.2

935.2
1,257.4
1,232.1
1,292.3
1,368.7
1,334.8
1,277.0
1,232.9
1,232.1

(1) The average rate for each full year is calculated as the average of the noon buying rates on the last business day of each month during the
relevant year. The average rate for a full month is calculated as the average of the noon buying rates on each business day during the

relevant month (or portion thereof).
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Item 3.B. Capitalization and Indebtedness
Not applicable

Item 3.C. Reasons for the Offer and Use of Proceeds
Not applicable

Item 3.D. Risk Factors
You should carefully consider the risks described below.

Risks Relating to Our Industry
The global economic downturn may result in reduced demand for our products and adversely affect our profitability.

Recent difficulties affecting the U.S. and global financial sectors, adverse conditions and volatility in the U.S. and worldwide credit and
financial markets, fluctuations in oil and commodity prices and the general weakness of the U.S. and global economy have increased the
uncertainty of global economic prospects in general and have adversely affected the global and Korean economies. The recent global economic
downturn has adversely affected demand for consumer products manufactured by our customers in Korea and overseas, including televisions,
notebook computers, desktop monitors and other application products utilizing TFT-LCD panels, which has in turn led them to reduce or plan
reductions of their production beginning in the fourth quarter of 2008. Partly in response to the weakening demand, we reduced our TFT-LCD
production from July 2008 to February 2009. We may decide to adjust our future TFT-LCD production on an ongoing basis subject to market
demand for our products, the production outlook of the global TFT-LCD industry and global economic conditions in general. We cannot predict
how long the current market conditions will last. We expect the general decline in demand for TFT-LCD products to continue to prevail at least
in the near future, which may adversely affect our business, results of operations and/or financial condition.

Our industry continues to experience steady declines in the average selling prices of display panels irrespective of cyclical fluctuations in the
industry, and our margins would be adversely impacted if prices decrease faster than we are able to reduce our costs.

The average selling prices of display panels have declined in general and are expected to continually decline with time irrespective of
industry-wide cyclical fluctuations as a result of, among other factors, technological advancements and cost reductions. Although we may be
able to take advantage of the higher selling prices typically associated with new products and technologies when they are first introduced in the
market, such prices decline over time, and in certain cases, very rapidly, as a result of market competition or otherwise. If we are unable to
effectively anticipate and counter the price erosion that accompanies our products, or if the average selling prices of our display panels decrease
faster than the speed at which we are able to reduce our manufacturing costs, our gross margins would decrease and our results of operations and
financial condition may be materially adversely affected.

We operate in a highly competitive environment and we may not be able to sustain our current market position.

The TFT-LCD industry is highly competitive. We have experienced pressure on the prices and margins of our major products due largely to
additional industry capacity from panel makers in Korea, Taiwan, China and Japan. Our main competitors in the industry include Samsung
Electronics, Infovision, Hydis, AU Optronics, Chi Mei Optoelectronics, Chunghwa Picture Tubes, HannStar, Innolux, SVA-NEC, BOE-OT,
Sharp, Hitachi, TMDisplay, Mitsubishi, Sony and IPS-Alpha. Some of our competitors may currently, or at some point in the future, have
greater financial, sales and marketing, manufacturing, research and development or technological resources than we do. In addition, our
competitors may be able to manufacture panels on a larger scale or with greater cost efficiencies than we do and we anticipate increases in
production capacity in the future by other TFT-LCD manufacturers. Any price erosion resulting from strong global competition or additional
industry capacity may materially adversely affect our financial condition and results of operations.

Recent media reports have indicated that certain of our competitors, particularly panel makers in Taiwan, may be engaged in merger and
consolidation discussions. Industry consolidation among our competitors may result in increased competition as the entities emerging from such
consolidation may have greater financial, manufacturing, research and development and other resources than we do, especially if such mergers
or consolidations are sponsored by a government entity. Increased competition resulting from such mergers or consolidations may lead to
decreased margins, which may have a material adverse effect on our financial condition and results of operations.
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We and our competitors each seek to establish our own products as the industry standards. For example, in the growing large-size television
panel market, we currently manufacture 32-inch, 37-inch, 42-inch, 47-inch, 52-inch and 55-inch television panels. Other TFT-LCD
manufacturers produce competitive large-size television panels in slightly different dimensions. If our competitors panels become the standard
market size, we may lose market share, which may have a material adverse effect on our financial condition and results of operations.

Our ability to compete successfully also depends on factors both within and outside our control, including product pricing, performance and
reliability, successful and timely investment and product development, success or failure of our end-brand customers in marketing their brands
and products, component and raw material supply costs, and general economic and industry conditions. We cannot provide assurance that we
will be able to compete successfully with our competitors on these fronts and, as a result, we may be unable to sustain our current market
position.

Our industry is subject to cyclical fluctuations, including recurring periods of capacity increases, that may adversely affect our results of
operations.

TFT-LCD manufacturers are vulnerable to cyclical market conditions. Intense competition and demand growth expectations may result in panel
manufacturers investing in manufacturing capacity on similar schedules, resulting in a surge in capacity when production is ramped up at new
fabrication facilities. During such surges in capacity growth, our customers can exert and have exerted strong downward pricing pressure,
resulting in sharp declines in average selling prices and significant fluctuations in our gross margins. Conversely, demand surges and
fluctuations in the supply chain can lead to price increases. In recent years, there has been a general decline in the average selling price of our
display panels. For example, the overall average selling price of our display panels (including small panel applications) per panel, which is
derived by dividing total sales revenues by total number of panels sold, decreased by 20.0% from (Won)85,966 per panel in 2006 to
(Won)68,739 in 2007 and further decreased by 3.4% to (Won)66,398 in 2008 despite the significant depreciation of the Korean Won against the
U.S. dollar in 2008. The overall average selling price of our display panels (including small panel applications) per square meter of net display
area, which is derived by dividing total sales revenues by total square meters of net display area shipped, decreased by 14.9% from US$1,555
per square meter of net display area in 2006 to US$1,323 in 2007 and further decreased by 30.4% to US$921 in 2008. During the three-month
period ended March 31, 2009, the average selling price per square meter of net display area further decreased by 27.4% to US$669.

Our gross margins have also fluctuated from period to period, from (2.7)% in 2006 to 15.9% in 2007 to 16.4% in 2008. Principal factors
affecting our gross margins include declines in the average selling prices of our display panels, as well as our ability to maintain or increase unit
sales volume and market share, minimize the impact of fluctuations in prices and foreign exchange rates and the supply and demand for
principal components and raw materials, reduce unit manufacturing costs and introduce new products with higher margins in a timely manner.
We anticipate continued capacity expansion in the TFT-LCD industry due to scheduled ramp-up of new fabrication facilities, and any large
increases in capacity that this may create could further drive down the average selling prices of our panels, which would affect our gross
margins. Any decline in prices may be further compounded by a seasonal weakening in demand growth for personal computer products,
consumer electronics products and our other application products. We cannot assure you that any future downturns resulting from any large
increases in capacity or other factors affecting the industry would not have a material adverse effect on our business, financial condition and
results of operations.

Our operating results fluctuate from period to period, so you should not rely on period-to-period comparisons to predict our future
performance.

The TFT-LCD industry is affected by market conditions that are often outside the control of manufacturers. Our results of operations may
fluctuate significantly from period to period due to a number of factors, including seasonal variations in consumer demand, capacity ramp-up by
competitors, industry-wide technological changes, the loss of a key customer and the postponement, rescheduling or cancellation of large orders
by a key customer. As a result of these factors and other risks discussed in this section, you should not rely on period-to-period comparisons to
predict our future performance.

Risks Relating to Our Company

Our financial condition may be adversely affected if we cannot introduce new products to adapt to rapidly evolving customer needs on a
timely basis.

New products are developed in anticipation of future demand. Our success will depend greatly on our ability to respond quickly to emerging
customer requirements and to develop new products in anticipation of future demand. Any delay in our development of commercially successful
products with reliable quality and advanced features may adversely affect our business.
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Success of a new product also depends on other factors such as close cooperation with our customers to gain insights into their product needs
and to understand general trends in the market. When developing new products, we often work with equipment suppliers to design equipment
that will make our production processes for such new products more efficient. If we are unable to work together with our customers and
equipment suppliers, or to sufficiently understand their respective needs and capabilities, we may not be able to introduce new products in a
timely manner, which may have a material adverse effect on our financial situation.

We plan to continue to expand our operations to meet the growing demand for new applications in consumer electronics and other markets.
Because these products, such as televisions and mobile phones, are expected to be marketed to a diverse group of end users with different
specifications, functions and prices, we have developed different sales and marketing strategies to promote our panels for these products. We
cannot provide assurance that our expansion strategy for these panels will be successful.

Problems with product quality, including defects, in our TFT-LCD panels could result in a decrease in customers and sales, unexpected
expenses and loss of market share.

Our products are manufactured using advanced and often new technology and must meet stringent quality requirements. Products manufactured
using advanced and new technology such as ours may contain undetected errors or defects, especially when first introduced. For example, our
TFT-LCD panels may contain defects that are not detected until after they are shipped or installed because we cannot test for all possible
scenarios.

Such defects could cause us to incur significant re-designing costs, divert the attention of our technology personnel from product development
efforts and significantly affect our customer relations and business reputation. In addition, future product failures could cause us to incur
substantial expense to repair or replace defective products. If we deliver TFT-LCD panels with errors or defects, or if there is a perception that
our TFT-LCD panels contain errors or defects, our credibility and the market acceptance and sales of our products could be harmed. Widespread
product failures may damage our market reputation and reduce our market share and cause our sales to decline.

We sell our products to a select group of key customers, including our largest shareholder, and any significant decrease in their order levels
will negatively affect our financial condition and results of operations.

A substantial portion of our sales is attributable to a limited group of end-brand customers and their designated system integrators. Sales
attributed to our end-brand customers are for their end-brand products and do not include sales to these customers for their system integration
activities for other end-brand products, if any. Our top ten end-brand customers, including LG Electronics, our largest shareholder, together
accounted for 71.3% of our sales in 2006, 73.7% in 2007 and 76.5% in 2008. Our top three end-brand customers together accounted for 42.0%
of our sales in 2006, 41.8% in 2007 and 43.2% in 2008. In 2008, two end-brand customers, LG Electronics (excluding its purchases made as a
system integrator) and Philips Electronics, each contributed to 10% or more of our sales.

We benefit from the strong collaborative relationships we maintain with our end-brand customers by participating in the development of their
products and gaining insights about levels of future demand for our products and other industry trends. Customers look to us for a dependable
supply of quality products, even during downturns in the industry, and we benefit from the brand recognition of our customers end products. The
loss of these end-brand customers, as a result of customers entering into strategic supplier arrangements with our competitors or otherwise,

would thus result not only in reduced sales, but also in the loss of these benefits.

In addition, we engage in related party transactions with LG Electronics, our largest shareholder, and its affiliates:

Sales to LG Electronics sales to LG Electronics (including its overseas subsidiaries) on an invoiced basis, which include sales to LG
Electronics both as an end-brand customer and a system integrator, amounted to 16.3%, 17.5% and 21.2% of our sales in 2006, 2007
and 2008, respectively.

Sales to LG International sales to LG International and its subsidiaries on an aggregate basis amounted to 9.0%, 8.3% and 6.2% of
our sales in 2006, 2007 and 2008, respectively.
We expect that we will continue to be dependent upon LG Electronics and its affiliates for a significant portion of our revenues for the
foreseeable future. See Item 7.B. Related Party Transactions for a description of these related party transactions with LG Electronics and its
affiliates. Our results of operations and financial condition could be affected by the overall performance of LG Electronics and its affiliates.
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We cannot provide assurance that a select group of key end-brand customers, including our largest shareholder, will continue to place orders
with us in the future at the same levels as in prior periods, or at all.

Any material deterioration in the financial condition of our key end-brand customers, their system integrators or our affiliated trading
company will have an adverse effect on our results of operations.

Our top ten end-brand customers accounted for 71.3% of our sales in 2006, 73.7% in 2007 and 76.5% in 2008, on an aggregate basis. Although
we negotiate directly with our end-brand customers concerning the price and quantity of the sales, for some sales transactions we invoice the
end-brand customers designated system integrators. In addition, a portion of our sales to end-brand customers and their system integrators
located in certain regions are sold through our affiliated trading company, LG International Corp. and its subsidiaries. As a result of our
significant dependence on a concentrated group of end-brand customers and their designated system integrators, as well as the sales we make to
our affiliated trading company and its subsidiaries, we are exposed to credit risks associated with these entities.

Changes at our end-brand customers could cause sales of our products to decline.

Mergers, acquisitions, divestments or consolidations involving our end-brand customers can present risks to our business, as management at the
new entity may change the way they do business, including their transactions with us, or may decide not to use us as one of their suppliers of
TFT-LCD products. In addition, we cannot provide assurance that a combined entity resulting from a merger, acquisition or consolidation will
continue to purchase TFT-LCD panels from us at the same level as each entity purchased in the aggregate when they were separate companies or
that a divested company will purchase panels from us at all.

Our results of operations depend on our ability to keep pace with changes in technology.

Advances in technology typically lead to rapid declines in sales volumes for products made with older technologies and may lead to these
products becoming less competitive in the marketplace, or even obsolete. As a result, we will likely be required to make significant expenditures
to develop or acquire new process and product technologies. Also, our ability to manufacture our products by utilizing advanced process
technologies to increase production yields at low production cost will be critical to our sustained competitiveness. We cannot provide assurance
that we will be able to continue to successfully develop new products through our research and development efforts or through obtaining
technology licenses, or that we will keep pace with technological changes in the marketplace.

Our revenues depend on continuing demand for televisions, notebook computers, desktop monitors and other application products with
TFT-LCD panels. Our sales may not grow at the rate we expect if consumers do not purchase these products.

Currently, our total sales are derived principally from customers using our products in televisions, notebook computers, desktop monitors and
other application products with display devices. In particular, a substantial percentage of our sales is increasingly derived from end-brand
customers, or their designated system integrators, who use our panels in their televisions, which accounted for 46.5%, 47.7% and 49.3% of our
total sales revenues in 2006, 2007 and 2008, respectively. A substantial portion of our sales is also derived from end-brand customers, or their
designated system integrators, who use our TFT-LCD panels in their desktop monitors, which accounted for 27.4%, 25.8% and 24.2% of our
total sales revenues in 2006, 2007 and 2008, respectively, and those who use our panels in their notebook computers, which accounted for
20.4%, 21.5% and 22.7% of our total sales revenues in 2006, 2007 and 2008, respectively. We will continue to be dependent on the growth in
the television industry as well as the personal computer industry for a substantial portion of our sales, and any downturn in the television and
personal computer industry would result in reduced demand for our products, reduced revenues, lower average selling prices and/or reduced
margins.

The introduction of alternative display panel technologies, including those currently under development by our competitors and us, may
erode future sales of TFT-LCD panels, which may have a material adverse effect on our financial condition and results of operations.

New display technologies being developed by us and other panel makers, such as organic light emitting diode, or OLED, and flexible display,
may gain wider market acceptance than TFT-LCD technology for use in certain products, such as mobile phones, digital still cameras and
portable televisions. If consumers do not purchase products utilizing TFT-LCD panels as we expect, or if TFT-LCD technology itself is rendered
obsolete, this would have a material adverse effect on our financial condition and results of operations to the extent we cannot offset such loss in
demand for TFT-LCD products by selling products using other display technologies.
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We will have significant capital requirements in connection with our business strategy and if capital resources are not available we may not
be able to implement our strategy and future plans.

In connection with our strategy to expand the diversity and capacity of our TFT-LCD production, we estimate that we will incur significant
capital expenditures for the expansion of existing production lines in Gumi, Korea, construction of new facilities and strategic investments, such
as the construction of a new low-temperature poly-silicon, or LTPS, TFT-LCD production facility in Paju, Korea, and the development of
production lines for OLED in Paju, Korea.

We estimate that our total capital expenditures for the construction of the new LTPS TFT-LCD production facility and for the development of
production lines for OLED on a delivery basis, or capital expenditures accounted for at the time of delivery of property, plant and equipment,
will amount to approximately (Won)577 billion and (Won)92 billion, respectively. In 2009, we expect that our total capital expenditures on a
delivery basis will amount to approximately (Won)2.5 trillion and that our cash outflows for capital expenditures will amount to approximately
(Won)4.0 trillion. Such amounts are subject to periodic assessment, and we cannot provide any assurance that such amounts may not change
materially after assessment.

These capital expenditures will be made well in advance of any additional sales that will be generated from these expenditures. However, in the
event of adverse market conditions, or if our actual expenditures far exceed our planned expenditures, our external financing activities combined
with our internal sources of liquidity may not be sufficient to effect our current and future operational plans, and we may decide not to expand
the capacity of certain of our facilities or to continue the construction of the new LTPS TFT-LCD production facility or the development of
production lines for OLED as scheduled or at all. Our ability to obtain additional financing will depend upon several factors outside our control,
including general economic, financial, competitive, regulatory and other considerations.

Global credit markets have been experiencing difficulties and volatility since the second half of 2008. The market uncertainty that started from
the U.S. residential market further expanded to other markets such as those for leveraged finance, collateralized debt obligations and other
structured products. These developments have resulted in significant contraction, de-leveraging and reduced liquidity in the global credit
markets, as well as bankruptcy or acquisition of, and government assistance to, several major U.S. and European financial institutions, including
the bankruptcy filing of Lehman Brothers Holdings Inc. in September 2008. In response to such developments, legislators and financial
regulators in the United States and other jurisdictions, including Korea, have implemented a number of policy measures designed to add stability
to financial markets. However, the overall impact of these and other measures is uncertain, and they may not have the intended stabilizing
effects. The U.S. Securities and Exchange Commission, other regulators, self-regulatory organizations and exchanges are authorized to take
extraordinary actions in the event of market emergencies, and may effect changes in law or interpretations of existing laws.

We are exposed to risks related to changes in the global and Korean economic environments, changes in interest rates and instability in the
global financial markets. As liquidity and credit concerns and volatility in the global financial markets increased significantly, the value of the
Korean Won relative to the U.S. dollar has depreciated at an accelerated rate. See Item 3.A. Selected Financial Data Exchange Rates.
Furthermore, as a result of adverse global and Korean economic conditions, there has been a significant overall decline and continuing volatility
in securities prices of Korean companies, including ours, which may result in trading and valuation losses on our trading and investment
securities portfolio. The Korea Stock Price Index declined from 1,888.88 on May 16, 2008 to 938.75 on October 24, 2008. The Korea Stock
Price Index was 1,400 on June 22, 2009. In addition, recent increases in credit spreads, as well as limitations on the availability of credit
resulting from heightened concerns about the stability of the markets generally and the strength of counterparties specifically have led many
lenders and institutional investors to reduce or cease providing funding to borrowers, which may negatively impact our liquidity and results of
operation. Major market disruptions and the current adverse changes in market conditions and regulatory climate may further impair our ability
to meet our desired funding needs. We cannot predict how long the current market conditions will last. These recent and developing economic
and governmental factors may have a material adverse effect on our business and the ability to meet the funding needs of us and our customers,
as well as negatively affect our credit rating.

The failure to obtain sufficient financing on commercially reasonable terms to complete our expansion plans could delay or derail our ability to
pursue our business strategy, which could materially and adversely affect our business and results of operations.

Our manufacturing processes are complex and periodic improvements to increase efficiency can expose us to potential disruptions in
operations.

The manufacturing process for TFT-LCD products is highly complex, requiring sophisticated and costly equipment that is periodically modified
and updated to improve manufacturing yields and product performance, and reduce unit manufacturing
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costs. These updates expose us to the risk that from time to time production difficulties will arise that could cause delivery delays, reduced
output or both. We cannot provide assurance that we will not experience manufacturing problems in achieving acceptable output, product
delivery delays or both as a result of, among other factors, construction delays, difficulties in upgrading or modifying existing production lines
or ramping up new plants, difficulties in changing manufacturing line technologies or delays in equipment deliveries, any of which could
constrain our capacity and adversely affect our results of operations.

We may be unable to successfully execute our expansion strategy or manage and sustain our growth on a timely basis, if at all, and, as a
result, our business may be harmed.

We have experienced, and expect to continue to experience, rapid growth in the scope and complexity of our operations. For example, we
expanded our capacity by commencing mass production at our fifth fabrication facility, PS5, in May 2003, our sixth fabrication facility, P6, in
August 2004, our seventh fabrication facility, P7, in January 2006, our eighth fabrication facility, P8, in March 2009 and at our ninth fabrication
facility, P6E, in April 2009. In addition, we commenced production at our module assembly facility in Nanjing, China, in May 2003, at our
module production plant in Wroclaw, Poland, in March 2007 and at our module production plant in Guangzhou, China, in December 2007. In
January 2009, our board of directors approved an investment in the amount of (Won)577 billion in a new LTPS TFT-LCD production facility in
Paju, Korea for the production of premium TFT-LCD panels primarily used in mobile devices. We expect to commence mass production at this
production facility in the first half of 2010. See ~ We will have significant capital requirements in connection with our business strategy and if
capital resources are not available we may not be able to implement our strategy and future plans above.

This sustained growth may strain our managerial, financial, manufacturing and other resources. We may experience manufacturing difficulties in
starting new production lines, upgrading existing facilities or ramping up new plants, as a result of cost overruns, construction delays or
shortages of, or quality problems with, materials, labor or equipment, any of which could result in a loss of future revenues. In addition, failure
to keep up with our competitors in future investments in next generation fabrication facilities or in the manufacturing capacity of existing
facilities would impair our ability to effectively compete within the TFT-LCD industry. Failure to obtain intended economic benefits from
expansion projects could adversely affect our business, financial condition and results of operations.

If we cannot maintain high capacity utilization rates, our profitability will be adversely affected.

The production of TFT-LCD panels entails high fixed costs resulting from considerable expenditures for the construction of complex fabrication
and assembly facilities and the purchase of costly equipment. We aim to maintain high capacity utilization rates so that we can allocate these
fixed costs over a greater number of panels produced and realize higher gross margins. However, we cannot provide assurance that we will be
able to sustain our capacity utilization rates in the future.

We depend on a limited number of third party suppliers for key raw materials, components and manufacturing equipment, and any
disruption in their supply will negatively affect our business.

Our production operations depend on obtaining adequate supplies of quality raw materials and components on a timely basis. As a result, it is
important for us to control our component and raw material costs and reduce the effects of fluctuations in price and availability. In general, we
source most of our raw materials as well as key components of TFT-LCD products, such as backlight units, glass substrates, driver integrated
circuits and polarizers, from two or more suppliers for each key component. However, we may establish a working relationship with a single
supplier if we believe it is advantageous to do so due to performance, quality, support, delivery, capacity, price or other considerations. We may
experience shortages in the supply of these key components, as well as other components or raw materials, as a result of, among other things,
anticipated capacity expansion in the TFT-LCD industry or our dependence on a limited number of suppliers. Our results of operations would be
adversely affected if we were unable to obtain adequate supplies of high-quality raw materials or components in a timely manner or make
alternative arrangements for such supplies, or if there were significant increases in the costs of raw materials or components that we could not
pass on to our customers.

In addition, we have purchased, and expect to purchase, a substantial portion of our equipment from a limited number of qualified foreign and
local suppliers. From time to time, increased demand for new equipment may cause lead times to extend beyond those normally required by the
equipment vendors. The unavailability of equipment, delays in the delivery of equipment, or the delivery of equipment that does not meet our
specifications, could delay implementation of our expansion plans and impair our ability to meet customer orders. This could result in a loss of
revenues and cause financial stress on our operations.
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Purchase orders from our customers, which are placed generally one month in advance of delivery, vary in volume from period to period,
and we operate with a modest inventory, which may make it difficult for us to efficiently allocate capacity on a timely basis in response to
changes in demand.

Our major customers and their designated system integrators provide us with three- to six-month rolling forecasts of their product requirements.
However, firm orders are not placed until one month before delivery when negotiations on purchase prices are also finalized. Firm orders may be
less than anticipated based on these three- to six-month forecasts. Due to the cyclicality of the TFT-LCD industry, purchase order levels from
our customers have varied from period to period. Although we typically operate with a two- to four-week inventory, it may be difficult for us to
adjust production costs or to allocate production capacity in a timely manner to compensate for any such volatility in order volumes. Our
inability to respond quickly to changes in overall demand for TFT-LCD products as well as changes in product mix and specifications may result
in lost revenues, which would adversely affect our results of operations.

We may experience losses on inventories.

Frequent new product introductions in the computer and consumer electronics industries can result in a decline in the average selling prices of
our TFT-LCD panels and the obsolescence of our existing TFT-LCD panel inventory. This can result in a decrease in the stated value of our
TFT-LCD panel inventory, which we value at the lower of cost or market value.

We manage our inventory based on our customers and our own forecasts. Although adjustments are regularly made based on market conditions,
we typically deliver our goods to the customers one month after a firm order has been placed. While we maintain open channels of
communication with our major customers to avoid unexpected decreases in firm orders or subsequent changes to placed orders, and try to
minimize our inventory levels, such actions by our customers may have an adverse effect on our inventory management.

Sanctions against us and other TFT-LCD panel producers for possible anti-competitive activities may have a direct and indirect material
impact on our operations.

In December 2006, we received notice that we were under investigation by the Korea Fair Trade Commission, the Japan Fair Trade
Commission, the Antitrust Division of the U.S. Department of Justice, and the European Commission with respect to possible anti-competitive
activities in the TFT-LCD industry. We later received notice that we were under similar investigations by the Canadian Competition Bureau and
the Taiwan Fair Trade Commission. In November 2008, we executed an agreement with the U.S. Department of Justice under which we and our
subsidiary, LG Display America, Inc., would plead guilty to a criminal Sherman Act violation and pay a single total fine of US$400 million. In
December 2008, the United States District Court for the Northern District of California accepted the terms of the plea agreement and entered a
judgment that sentenced us and LG Display America, Inc. to pay the US$400 million according to the following schedule: US$20 million, and
interest thereon, by June 15, 2009, and US$76 million, and interest thereon, by each of June 15, 2010, June 15, 2011, June 15, 2012, June 15,
2013 and December 15, 2013, respectively. The agreement resolves all federal criminal charges against us in the United States in connection
with this matter, provided we continue to cooperate with the ongoing investigation. We are cooperating with the ongoing investigations by the
U.S. Department of Justice and other regulatory bodies.

Subsequent to the commencement of the U.S. Department of Justice investigation, a number of purported class action lawsuits were filed against
us and other TFT-LCD panel manufacturers in various U.S. federal district courts, alleging violation of U.S. antitrust laws and other related
laws. In a series of decisions in 2007 and 2008, all of such cases were transferred to the Northern District of California for pretrial proceedings.
An additional claim by a customer s assignee has also been filed in the Northern District of California. Purported class action complaints have
also been filed against us in various Canadian courts, alleging violation of Canadian antitrust laws. We intend to defend these suits vigorously.

In addition, purported class action lawsuits have been brought against us, and certain of our officers and directors, in the United States District
Court for the Southern District of New York in 2007, alleging, among other things, that we and certain of our officers and directors violated the
U.S. Securities Exchange Act of 1934, or the Exchange Act, in connection with possible anti-competitive activities in the TFT-LCD industry.
We intend to defend these suits vigorously.

In connection with these ongoing proceedings and claims, our management evaluates, based on the relevant facts and legal principles, the
likelihood of an unfavorable outcome and whether the amount of the loss could be reasonably estimated. In each case (other than the U.S.
federal criminal case), our management has determined that no provision was required to be taken at this time, as the conditions for taking such a
provision (i.e., that a loss be both probable and reasonably estimable) had not been met. Significant subjective judgments were required in these
evaluations, including judgments regarding the validity of asserted claims and the likely outcome of these proceedings. The outcome of these
proceedings, however, is subject to a number of factors beyond our control, most
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notably the uncertainty associated with predicting decisions by courts and regulatory agencies. In addition, estimates of the potential costs
associated with legal and regulatory proceedings frequently cannot be subjected to any sensitivity analysis, as damage estimates or settlement
offers by claimants may bear little or no relation to the eventual outcome. While our management is not able to estimate the possible loss that
may result from these proceedings and claims at this time, these proceedings and claims may result in significant financial liability to us, which
may have a material adverse effect on our business, results of operations and financial condition. Furthermore, irrespective of the validity or the
successful assertion of the above-referenced claims, we are incurring significant legal and other costs with respect to such claims. See Item 8.A.
Consolidated Statements and Other Financial Information Legal Proceedings for a description of these matters.

We need to observe certain financial and other covenants under the terms of our debt instruments, the failure to comply with which would
put us in default under those instruments.

Certain of our debt instruments contain financial and other covenants with which we are required to comply on an annual and semi-annual basis.
The financial covenants include, but are not limited to, maintenance of credit ratings and debt-to-equity ratios. The documentation for such debt
also contains negative pledge provisions limiting our ability to provide liens on our assets as well as cross-default and cross-acceleration clauses,
which give related creditors the right to accelerate the amounts due under such debt if an event of default or acceleration has occurred with
respect to our existing or future indebtedness, or if any material part of our indebtedness or indebtedness of our subsidiaries is capable of being
declared payable before the stated maturity date. In addition, such covenants restrict our ability to raise future debt financing.

If we breach our financial or other covenants, our financial condition will be adversely affected to the extent we are not able to cure such
breaches or repay the relevant debt.

Our results of operations are subject to exchange rate fluctuations.

There has been considerable volatility in foreign exchange rates in recent years, including rates between the Won and the U.S. dollar. To the
extent that we incur costs in one currency and make sales in another, our profit margins may be affected by changes in the exchange rates
between the two currencies.

Our sales of display panels are denominated mainly in U.S. dollars, whereas our purchases of raw materials are denominated mainly in U.S.
dollars and Japanese Yen. Our expenditures on capital equipment are denominated principally in Korean Won. In 2008, 97.6% of our sales were
denominated in U.S. dollars. During the same period, 66.5% of our purchases of raw materials were denominated in U.S. dollars and 31.5% in
Japanese Yen. In addition, 94.8% of our equipment purchases and construction costs, which represented almost all of our total capital
expenditures in 2008, were denominated in Korean Won.

Accordingly, fluctuations in exchange rates, in particular between the U.S. dollar and the Korean Won as well as between the Japanese Yen and
the Korean Won, affect our operating profits and pre-tax income. Beginning in the second half of 2008, the value of the Won relative to the U.S.
dollar has fluctuated widely. See Item 3.A. Selected Financial Data Exchange Rates. During the same period, the value of the Won relative to the
Japanese Yen has also fluctuated. Although a depreciation in the Korean Won against the U.S. dollar or the Japanese Yen increases the Korean
Won value of our export sales or causes our export products to be more competitive by lowering our prices in U.S. dollar or Japanese Yen terms,
it also increases the cost of imported raw materials in Korean Won terms and our cost in Korean Won of servicing our foreign currency debt. In
addition, continued exchange rate volatility may also result in foreign exchange losses for us. Although a depreciation in the Korean Won
against the U.S. dollar, in general, has a net positive impact on our results of operations that more than offsets the net negative impact caused by
a depreciation in the Korean Won against the Japanese Yen, we cannot provide assurance that the exchange rate will not be subject to significant
fluctuations, including a sharp appreciation of the Korean Won against the U.S. dollar or the Japanese Yen, and that the impact of such
fluctuations will not adversely affect the results of our operations.

The income tax exemption under the foreign direct investment laws of Korea is no longer available to us.

Philips Electronics investment in us upon the formation of the joint venture was characterized as a foreign direct investment under the Foreign
Investment Promotion Act of Korea. Accordingly, we were entitled to an exemption from income taxes on income generated from our TFT-LCD
business pursuant to the Special Tax Treatment Control Law of Korea in an amount proportional to the percentage of foreign direct equity
investment in us for the first seven taxable years following the registration of such investment, which for us was in August 1999, and at one-half
of that percentage for the subsequent three taxable years. In 2008, we received a tax benefit of (Won)32.6 billion (US$25.8 million), or 3.0% of
income before income taxes, as a result of Philips Electronics 14.59% weighted average ownership in us in 2008. 2008 was the last taxable year
we were eligible to receive this income tax exemption. The loss of this tax exemption could negatively affect our results of operations.
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Our business relies on patent rights and our patent rights may be narrowed in scope or found to be invalid or otherwise unenforceable.

Our success will depend, to a significant extent, on our ability to obtain and enforce our patent rights both in Korea and worldwide. The
coverage claimed in a patent application can be significantly reduced before a patent is issued, either in Korea or abroad. Consequently, we
cannot provide assurance that any of our pending or future patent applications will result in the issuance of patents. Patents issued to us may be
subjected to further proceedings limiting their scope and may not provide significant proprietary protection or competitive advantage. Our
patents also may be challenged, circumvented, invalidated or deemed unenforceable. In addition, because patent applications in certain countries
generally are not published until more than 18 months after they are first filed, because we currently monitor patent applications filed only by
other parties in Korea, Japan and the United States, and because publication of discoveries in scientific or patent literature often lags behind
actual discoveries, we cannot be certain that we were, or any of our licensors was, the first creator of inventions covered by pending patent
applications, that we or any of our licensors will be entitled to any rights in purported inventions claimed in pending or future patent
applications, or that we were, or any of our licensors was, the first to file patent applications on such inventions.

Furthermore, pending patent applications or patents already issued to us or our licensors may become subject to dispute, and any dispute could
be resolved against us. For example, we may become involved in re-examination, reissue or interference proceedings and the result of these
proceedings could be the invalidation or substantial narrowing of our patent claims. We also could be subject to court proceedings that could
find our patents invalid or unenforceable or could substantially narrow the scope of our patent claims. In addition, depending on the jurisdiction,
statutory differences in patentable subject matter may limit the protection we can obtain on some of our inventions.

Failure to protect our intellectual property rights could impair our competitiveness and harm our business and future prospects.

We believe that developing new products and technologies that can be differentiated from those of our competitors is critical to the success of
our business. We take active measures to obtain international protection of our intellectual property by obtaining patents and undertaking
monitoring activities in our major markets. However, we cannot assure you that the measures we are taking will effectively deter competitors
from improper use of our proprietary technologies. Our competitors may misappropriate our intellectual property, disputes as to ownership of
intellectual property may arise and our intellectual property may otherwise become known or independently developed by our competitors.

On August 29, 2002, we filed a complaint in the United States District Court for the Central District of California against Chunghwa Picture
Tubes, Tatung Company and Tatung Co. of America, Inc. claiming patent infringement on our United States patents relating to liquid crystal
displays and the manufacturing processes for thin film transistors and liquid crystal displays. On November 21, 2006, we were awarded US$53.5
million in damages in a trial by jury. On September 12, 2007, the court granted our request for enhanced damages, interest on damages, and
additional damages for continuing infringement and legal fees.

On May 27, 2004, we filed a complaint in the United States District Court for the District of Delaware against Tatung Company and ViewSonic
Corp. claiming patent infringement on two of our United States patents relating to rear-mountable liquid crystal display devices.

On May 13, 2005, we filed a separate complaint in the United States District Court for the District of Delaware against Chunghwa Picture
Tubes, Tatung Company, Tatung Co. of America and ViewSonic Corp. claiming infringement of our patents relating to the design and
manufacture of liquid crystal display modules. On July 27, 2006, we were awarded US$52.4 million in damages in a trial by jury.

On January 10, 2005, Chunghwa Picture Tubes filed a complaint in the United States District Court for the Central District of California against
LG Electronics and us for alleged infringement of one of its U.S. patents relating to flat panel display mounting systems. The case was dismissed
in March 2008 after Chunghwa Picture Tubes and we signed a settlement agreement in November 2007, providing for dismissal of all pending
claims and counterclaims. As part of the settlement, Chunghwa Picture Tubes agreed to make a settlement payment to us as compensation.

On December 1, 2006, we filed a complaint in the United States District Court for the District of Delaware against Chi Mei Optoelectronics
Corp., AU Optronics Corp., Tatung Company, ViewSonic Corp. and others claiming infringement of patents related to liquid crystal displays
and the manufacturing processes for TFT-LCDs. We are seeking, among other things, monetary damages for past infringement and an injunction
against future infringement. On March 8, 2007, AU Optronics Corp. filed a counter-claim against us in the United States District Court for the
Western District of Wisconsin for alleged infringement of patents related to the
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manufacturing processes for TFT-LCDs but the suit was transferred to the United States District Court for the District of Delaware pursuant to
our motion to transfer. On May 4, 2007, Chi Mei Optoelectronics Corp. filed a counter-claim against us for patent infringement in the United
States District Court for the Eastern District of Texas, but the suit was transferred to the United States District Court for the District of Delaware
on March 31, 2008 pursuant to our motion to transfer.

On December 6, 2007, Tatung Company and we signed a settlement agreement providing for dismissal of all pending claims and counterclaims
against each other. On January 19, 2008, ViewSonic Corp. and we signed a settlement agreement providing for dismissal of all pending claims
and counterclaims against each other.

On April 14, 2006, Positive Technologies, Inc. filed a complaint in the United States District Court for the Eastern District of Texas against,
among others, several of our customers, including BenQ America Corp., Hitachi America Ltd., Panasonic Corp. of North America, Philips
Electronics North America Corp. and Toshiba America, Inc., for alleged infringement of two of its patents relating to liquid crystal displays.
Positive Technologies, Inc. is seeking, among other things, damages for past infringement. On March 7, 2007, the United States District Court
for the Eastern District of Texas granted our motion to intervene in the patent infringement case brought by Positive Technologies, Inc. On
November 7, 2008, Positive Technologies, Inc. and we signed a settlement agreement and the case was dismissed on December 12, 2008.

On February 2, 2007, Anvik Corporation filed a complaint in the United States District Court for the Southern District of New York against us,
along with other TFT-LCD manufacturing companies, for alleged patent infringement in connection with the use of the photo-masking
equipments manufactured by Nikon Corporation and the patented methods performed by such system in producing TFT-LCD panels. Anvik is
seeking monetary damages for past infringement and an injunction against future infringement.

On December 15, 2008, O2Micro International Ltd. and O2Micro Inc. filed a petition with the United States International Trade Commission to
commence trade remedy investigations against us, our subsidiary, LG Display America, Inc., and other manufacturing companies, claiming
infringement of patents relating to inverter circuits.

Any failure to protect our intellectual property could impair our competitiveness and harm our business and future prospects.

Our rapid introduction of new technologies and products may increase the likelihood that third parties will assert claims that our products
infringe upon their proprietary rights.

Although we take and will continue to take steps to ensure that our new products do not infringe upon third party rights, the rapid technological
changes that characterize our industry require that we quickly implement new processes and components with respect to our products. Often
with respect to recently developed processes and components, a degree of uncertainty exists as to who may rightfully claim ownership rights in
such processes and components. Uncertainty of this type increases the risk that claims alleging that such components or processes infringe upon
third party rights may be brought against us. If our products or manufacturing processes are found to infringe upon third party rights, we may be
subject to significant liabilities and be required to change our manufacturing processes or be prohibited from manufacturing certain products,
which could have a material adverse effect on our operations and financial condition.

We may be required to defend against charges of infringement of patent or other proprietary rights of third parties. Although patent and other
intellectual property disputes in our industry have often been settled through licensing or similar arrangements, such defense could require us to
incur substantial expense and to divert significant resources of our technical and management personnel, and could result in our loss of rights to
develop or make certain products or require us to pay monetary damages or royalties to license proprietary rights from third parties.
Furthermore, we cannot be certain that the necessary licenses would be available to us on acceptable terms, if at all. Accordingly, an adverse
determination in a judicial or administrative proceeding or failure to obtain necessary licenses could prevent us from manufacturing and selling
certain of our products. Any such litigation, whether successful or unsuccessful, could result in substantial costs to us and diversions of our
resources, either of which could adversely affect our business.

We rely on technology provided by third parties and our business will suffer if we are unable to renew our licensing arrangements with them.

From time to time, we have obtained licenses for patent, copyright, trademark and other intellectual property rights to process and device
technologies used in the production of our display panels. We have entered into key licensing arrangements with third parties, for which we have
made, and continue to make, periodic license fee payments. In addition, we also have cross-license agreements with certain other third parties.
These agreements terminate upon the expiration of the respective terms of the patents.
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If we are unable to renew our technology licensing arrangements on acceptable terms, we may lose the legal protection to use certain of the
processes we employ to manufacture our products and be prohibited from using those processes, which may prevent us from manufacturing and
selling certain of our products, including our key products. In addition, we could be at a disadvantage if our competitors obtain licenses for
protected technologies on more favorable terms than we do.

In the future, we may also need to obtain additional patent licenses for new or existing technologies. We cannot provide assurance that these
license agreements can be obtained or renewed on acceptable terms or at all, and if not, our business and operating results could be adversely
affected.

We rely upon trade secrets and other unpatented proprietary know-how to maintain our competitive position in the TFT-LCD industry and
any loss of our rights to, or unauthorized disclosure of, our trade secrets or other unpatented proprietary know-how could negatively affect
our business.

We also rely upon trade secrets, unpatented proprietary know-how and information, as well as continuing technological innovation in our
business. The information we rely upon includes price forecasts, core technology and key customer information. We enter into confidentiality
agreements with each of our employees and consultants upon the commencement of an employment or consulting relationship. These
agreements generally provide that all inventions, ideas, discoveries, improvements and copyrightable material made or conceived by the
individual arising out of the employment or consulting relationship and all confidential information developed or made known to the individual
during the term of the relationship is our exclusive property. We cannot assure the enforceability of these types of agreements, or that they will
not be breached. We also cannot be certain that we will have adequate remedies for any breach. The disclosure of our trade secrets or other
know-how as a result of such a breach could adversely affect our business. Also, our competitors may come to know about or determine our
trade secrets and other proprietary information through a variety of methods. Disputes may arise concerning the ownership of intellectual
property or the applicability or enforceability of our confidentiality agreements, and there can be no assurance that any such disputes would be
resolved in our favor. Further, others may acquire or independently develop similar technology, or if patents are not issued with respect to
products arising from research, we may not be able to maintain information pertinent to such research as proprietary technology or trade secrets
and that could have an adverse effect on our competitive position within the TFT-LCD industry.

We rely on key researchers and engineers, senior management and production facility operators, and the loss of the services of any such
personnel or the inability to attract and retain them may negatively affect our business.

Our success depends to a significant extent upon the continued service of our research and development and engineering personnel, and on our
ability to continue to attract, retain and motivate qualified researchers and engineers, especially during periods of rapid growth. In particular, our
focus on leading the market in introducing new products and advanced manufacturing processes has meant that we must aggressively recruit
engineers with expertise in cutting-edge technologies.

We also depend on the services of experienced key senior management, and if we lose their services, it would be difficult to find and integrate
replacement personnel in a timely manner, or at all. We also employ highly skilled line operators at our various production facilities.

The loss of the services of any of our key research and development and engineering personnel, senior management or skilled operators without
adequate replacement, or the inability to attract new qualified personnel, would have a material adverse effect on our operations.

The interests of LG Electronics, our largest shareholder, and the directors and officers nominated by it, may differ from or conflict with
those of us or our other shareholders.

When exercising its rights as our largest shareholder, LG Electronics may take into account not only our interests but also its interests and the
interests of its affiliates. The interests of display businesses of LG Electronics may at times conflict with ours since the growth of our business
depends, in part, on successful competition with other display technologies. For example, LG Electronics manufactures plasma display panels,
or PDPs, which is an alternative display technology to TFT-LCDs, and it has invested in a PDP production facility in Gumi, Korea, as well as
overseas PDP module plants in Mexico, Poland and China. These conflicts may result in alternative display technologies gaining wider market
acceptance than TFT-LCDs or a decision by our largest shareholder to sell products using other display technologies.
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Various other conflicts of interest between LG Electronics and us may arise in the future in a number of areas relating to our business and
relationships, including potential acquisitions of businesses or properties, incurrence of indebtedness, financial commitments, sales and
marketing functions, indemnity arrangements, service arrangements and the exercise by LG Electronics of control over our management and
affairs. See Item 6.A. Directors and Senior Management for a description of the composition of our current board of directors.

Labor unrest may disrupt our operations.

As of December 31, 2008, approximately 68.1% of our total employees, including those of our subsidiaries, were union members, and
production employees accounted for substantially all of these members. We have a collective bargaining arrangement with our labor union,
which is negotiated once a year. If our relationship with our employees deteriorates and there is labor unrest resulting in a work stoppage or
strike, our production facilities will not be able to continue operations and this will have a material adverse effect on our financial condition and
results of operations.

We are subject to strict environmental regulations and we may be subject to fines or restrictions that could cause our operations to be
interrupted.

Our manufacturing processes generate chemical waste, waste water and other industrial waste at various stages in the manufacturing process,
and we are subject to a variety of laws and regulations relating to the use, storage, discharge and disposal of such chemical by-products and
waste substances. We have installed various types of anti-pollution equipment, consistent with industry standards, for the treatment of chemical
waste and equipment for the recycling of treated waste water at our various facilities. However, we cannot provide assurance that environmental
claims will not be brought against us or that the local or national governments will not take steps toward adopting more stringent environmental
standards.

Any failure on our part to comply with any present or future environmental regulations could result in the assessment of damages or imposition
of fines against us, suspension of production or a cessation of operations. In addition, environmental regulations could require us to acquire
costly equipment or to incur other significant compliance expenses that may materially and negatively affect our financial condition and results
of operations.

Risks Relating to our American Depositary Shares, or ADSs, or our Common Stock

Future sales of shares of our common stock in the public market may depress our stock price and make it difficult for you to recover the full
value of your investment in our common stock or our ADSs.

We cannot predict the effect, if any, that market sales of shares of our common stock or the availability of our common stock for sale will have
on the market price of our common stock prevailing from time to time. Our largest shareholder, LG Electronics, currently owns approximately
37.9% of our voting stock. There is no assurance that LG Electronics will not sell a portion of its ownership interest in us.

Any future sales of a significant number of shares of our common stock in the public market by us or by LG Electronics, or the perception that
these events may occur, could cause the market price of our common stock to decrease or to be lower than it might be in the absence of these
events or perceptions.

Our public shareholders may have more difficulty protecting their interests than they would as shareholders of a U.S. corporation.

Our corporate affairs are governed by our articles of incorporation and by the laws governing Korean corporations. The rights and
responsibilities of our shareholders and members of our board of directors under Korean law may be different from those that apply to
shareholders and directors of a U.S. corporation. For example, minority shareholder rights afforded under Korean law often require the minority
shareholder to meet minimum shareholding requirements in order to exercise certain rights. In the case of public companies, a shareholder must
own, individually or collectively with other shareholders, at least 0.01% of our common stock for at least six months in order to file a derivative
suit on behalf of us. While the facts and circumstances of each case will differ, the duty of care required of a director under Korean law may not
be the same as the fiduciary duty of a director of a U.S. corporation. Holders of our common stock or our ADSs may have more difficulty
protecting their interests against actions of our management, members of our board of directors or controlling shareholders than they would as
shareholders of a U.S. corporation.
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You may be limited in your ability to deposit or withdraw the common stock underlying the ADSs, which may adversely affect the value of
your investment.

Under the terms of our deposit agreement, holders of common stock may deposit such common stock with the depositary s custodian in Korea
and obtain ADSs, and holders of ADSs may surrender ADSs to the depositary and receive common stock. However, to the extent that a deposit
of common stock exceeds the difference between:

the aggregate number of shares of common stock we have consented to allow to be deposited for the issuance of ADSs (including
deposits in connection with offerings of ADSs and stock dividends or other distributions relating to ADSs); and

the number of shares of common stock on deposit with the custodian for the benefit of the depositary at the time of such proposed
deposit,
such common stock will not be accepted for deposit unless (1) our consent, subject to governmental authorization, with respect to such deposit
has been obtained or (2) such consent is no longer required under Korean laws and regulations.

Under the terms of the deposit agreement, no consent is required if the shares of common stock are obtained through a dividend, free
distribution, rights offering or reclassification of such stock. The current limit on the number of shares that may be deposited into our ADR
facility is 68,095,700 as of June 22, 2009. The number of shares issued or sold in any subsequent offering by us or our major shareholders,
subject to government authorization, raises the limit on the number of shares that may be deposited into the ADR facility, except to the extent
such deposit is prohibited by applicable laws or violates our articles of incorporation, or we determine with the ADR depositary to limit the
number of shares of common stock so offered that would be eligible for deposit under the deposit agreement in order to maintain liquidity for the
shares in Korea as may be requested by the relevant Korean authorities. We might not consent to the deposit of any additional common stock. As
aresult, if a holder surrenders ADSs and withdraws common stock, it may not be able to deposit the common stock again to obtain ADSs.

Holders of ADSs will not have preemptive rights in some circumstances.

The Korean Commercial Code of 1962, as amended, and our articles of incorporation require us, with some exceptions, to offer shareholders the
right to subscribe for new shares of our common stock in proportion to their existing shareholding ratio whenever new shares are issued, except
under certain circumstances as provided in our articles of incorporation. Accordingly, if we issue new shares to non-shareholders based on such
exception, a holder of our ADSs may experience dilution in its holdings. Furthermore, if we offer any right to subscribe for additional shares of
our common stock or any rights of any other nature to existing shareholders subject to their preemptive rights, the depositary, after consultation
with us, may make the rights available to holders of our ADSs or use reasonable efforts to dispose of the rights on behalf of such holders and
make the net proceeds available to such holders. The depositary, however, is not required to make available to holders any rights to purchase any
additional shares of our common stock unless it deems that doing so is lawful and feasible and;

a registration statement filed by us under the U.S. Securities Act of 1933, as amended, is in effect with respect to those shares; or

the offering and sale of those shares is exempt from or is not subject to the registration requirements of the Securities Act.
We are under no obligation to file any registration statement with the U.S. Securities and Exchange Commission or to endeavor to cause such a
registration statement to be declared effective. Moreover, we may not be able to establish an exemption from registration under the Securities
Act. Accordingly, a holder of our ADSs may be unable to participate in our rights offerings and may experience dilution in its holdings. If a
registration statement is required for a holder of our ADSs to exercise preemptive rights but is not filed by us or is not declared effective, the
holder will not be able to exercise its preemptive rights for additional ADSs and it will suffer dilution of its equity interest in us. If the depositary
is unable to sell rights that are not exercised or not distributed or if the sale is not lawful or feasible, it will allow the rights to lapse, in which
case the holder will receive no value for these rights.

Holders of ADSs will not be able to exercise dissent and appraisal rights unless they have withdrawn the underlying shares of our common
stock and become our direct shareholders.
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In some limited circumstances, including the transfer of the whole or any significant part of our business and our merger or consolidation with
another company, dissenting shareholders have the right to require us to purchase their shares under Korean law. However, a holder of our ADSs
will not be able to exercise such dissent and appraisal rights if the depositary refuses to do so on their behalf. Our deposit agreement does not
require the depositary to take any action in respect of exercising dissent and appraisal rights. In such a situation, holders of our ADSs must
withdraw the underlying common stock from the ADS facility (and incur charges relating to that withdrawal) and become our direct shareholder
prior to the record date of the shareholders meeting at which the relevant transaction is to be approved, in order to exercise dissent and appraisal
rights.

18

Table of Contents 36



Edgar Filing: LG Display Co., Ltd. - Form 20-F

Table of Conten

Dividend payments and the amount you may realize upon a sale of our common stock or ADSs that you hold will be affected by fluctuations
in the exchange rate between the U.S. dollar and the Korean Won.

Cash dividends, if any, in respect of the shares represented by our ADSs will be paid to the depositary in Korean Won and then converted by the
depositary into U.S. dollars, subject to certain conditions. Accordingly, fluctuations in the exchange rate between the Korean Won and the U.S.
dollar will affect, among other things, the amounts a holder will receive from the depositary in respect of dividends, the U.S. dollar value of the
proceeds that a holder would receive upon sale in Korea of the shares of our common stock obtained upon surrender of ADSs and the secondary
market price of ADSs. Such fluctuations will also affect the U.S. dollar value of dividends and sales proceeds received by holders of our
common stock.

Risks Relating to Korea
If economic conditions in Korea deteriorate, our current business and future growth could be materially and adversely affected.

We are incorporated in Korea, and a significant portion of our operations and assets are located in Korea. As a result, we are subject to political,
economic, legal and regulatory risks specific to Korea. The economic indicators in Korea in recent years have shown mixed signs of growth and
uncertainty, and future growth of the Korean economy is subject to many factors beyond our control. Recent difficulties affecting the U.S. and
global financial sectors, adverse conditions and volatility in the U.S. and worldwide credit and financial markets, fluctuations in oil and
commodity prices and the general weakness of the U.S. and global economy have increased the uncertainty of global economic prospects in
general and have adversely affected, and may continue to adversely affect, the Korean economy. Any future deterioration of the Korean and
global economy could adversely affect our business, financial condition and results of operations.

Developments that could have an adverse impact on Korea s economy include:

declines in consumer confidence and a slowdown in consumer spending;

continuing difficulties in the housing and financial sectors in the United States and elsewhere and the resulting adverse effects on the
global financial markets;

adverse changes or volatility in foreign currency reserve levels, commodity prices (including oil prices), exchange rates (including
fluctuation of the U.S. dollar or Japanese Yen exchange rates or revaluation of the Chinese Renminbi), interest rates or stock
markets;

increasing delinquencies and credit defaults by consumer and small- and medium-sized enterprise borrowers;

continuing adverse developments in the economies of countries that are important export and import markets for Korea, such as the
United States, Japan and China, or in emerging market economies in Asia or elsewhere;

the continued emergence of the Chinese economy, to the extent its benefits (such as increased exports to China) are outweighed by
its costs (such as competition in export markets or for foreign investment and the relocation of the manufacturing base from Korea to
China);

substantial decreases in the market prices of Korean real estate;
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the economic impact of any pending or future free trade agreements, including the Free Trade Agreement negotiated with the United
States and the Free Trade Agreement being negotiated with the European Union;

social and labor unrest;

a decrease in tax revenues and a substantial increase in the Korean government s expenditures for fiscal stimulus measures,
unemployment compensation and other economic and social programs that, together, would lead to an increased government budget
deficit;

financial problems or lack of progress in restructuring of Korean conglomerates, other large troubled companies, their suppliers or
the financial sector;

loss of investor confidence arising from corporate accounting irregularities and corporate governance issues at certain Korean
conglomerates;

geo-political uncertainty and risk of further attacks by terrorist groups around the world;

the recurrence of severe acute respiratory syndrome or an outbreak of avian flu in Asia and other parts of the world;

deterioration in economic or diplomatic relations between Korea and its trading partners or allies, including deterioration resulting
from trade disputes or disagreements in foreign policy;

political uncertainty or increasing strife among or within political parties in Korea;
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hostilities involving oil producing countries in the Middle East and any material disruption in the supply of oil or increase in the
price of oil; and

an increase in the level of tension or an outbreak of hostilities between North Korea and Korea or the United States.
Escalations in tensions with North Korea could have an adverse effect on us and the market value of our common stock.

Relations between Korea and North Korea have been tense throughout Korea s modern history. The level of tension between the two Koreas has
fluctuated and may increase abruptly as a result of current and future events. In recent years, there have been heightened security concerns
stemming from North Korea s nuclear weapons and long-range missile programs and increased uncertainty regarding North Korea s actions and
possible responses from the international community. In December 2002, North Korea removed the seals and surveillance equipment from its
Yongbyon nuclear power plant and evicted inspectors from the United Nations International Atomic Energy Agency. In January 2003, North
Korea renounced its obligations under the Nuclear Non-Proliferation Treaty. Since the renouncement, Korea, the United States, North Korea,
China, Japan and Russia have held numerous rounds of six party multi-lateral talks in an effort to resolve issues relating to North Korea s nuclear
weapons program.

In addition to conducting test flights of long-range missiles, North Korea announced in October 2006 that it had successfully conducted a
nuclear test, which increased tensions in the region and elicited strong objections worldwide. In response, the United Nations Security Council
passed a resolution that prohibits any United Nations member state from conducting transactions with North Korea in connection with any large
scale arms and material or technology related to missile development or weapons of mass destruction and from providing luxury goods to North
Korea, imposes an asset freeze and travel ban on persons associated with North Korea s weapons program, and calls upon all United Nations
member states to take cooperative action, including through inspection of cargo to or from North Korea. In response, North Korea agreed in
February 2007 at the six-party talks to shut down and seal the Yongbyon nuclear facility, including the reprocessing facility, and readmit
international inspectors to conduct all necessary monitoring and verifications. In October 2007, Korea and North Korea held a summit meeting
to discuss easing tensions and fostering peace on the Korean peninsula. Mr. Lee Myung Bak, who became the President of Korea in February
2008, has announced that no further summit meetings will be held until North Korea discontinues its nuclear weapons program. In October
2008, North Korea agreed to a series of denuclearization verification measures, following the removal of North Korea from a list of state
sponsors of terrorism maintained by the United States. In April 2009, North Korea launched a long-range rocket over the Pacific Ocean. Korea,
Japan and the United States responded that the launch poses a threat to neighboring nations and that it was in violation of the United Nations
Security Council resolution adopted in 2006 against nuclear tests by North Korea. The United Nations Security Council unanimously passed a
resolution that condemned North Korea for the launch and decided to tighten sanctions against North Korea. On April 14, 2009, North Korea
announced that it would permanently pull out of the six party talks and restart its nuclear program. On May 25, 2009, North Korea test-fired
three short-range, surface-to-air missiles and announced that it had successfully conducted a second nuclear test. In response, the United Nations
Security Council unanimously passed a resolution that condemned North Korea for the nuclear test and decided to expand and tighten sanctions
against North Korea.

There can be no assurance that the level of tension on the Korean peninsula will not escalate in the future. Any further increase in tension which
may occur if North Korea continues with its long-range missiles or nuclear tests, or which may occur, for example, if North Korea experiences a
leadership crisis, high-level contacts break down between Korea and North Korea or military hostilities occur, could have a material adverse
effect on our operations and the market value of our common stock.

If the Korean government deems that emergency circumstances are likely to occur, it may restrict holders of our ADSs and the depositary
from converting and remitting dividends and other amounts in U.S. dollars.

Under the Korean Foreign Exchange Transaction Law, if the Korean government deems that certain emergency circumstances, including sudden
fluctuations in interest rates or exchange rates, extreme difficulty in stabilizing the balance of payments or substantial disturbance in the Korean
financial and capital markets, are likely to occur, it may impose any necessary restrictions as requiring Korean or foreign investors to obtain
prior approval from the Minister of Strategy and Finance for the acquisition of Korean securities or the repatriation of interest, dividends or sales
proceeds arising from Korean securities or from disposition of such securities or other transactions involving foreign exchange. See Item 10.D.
Exchange Controls.
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Item 4. INFORMATION ON THE COMPANY

Item 4.A. History and Development of the Company

We are a leading innovator of thin-film transistor liquid crystal display, or TFT-LCD, technology. We manufacture TFT-LCD panels in a broad
range of sizes and specifications primarily for use in televisions, notebook computers, desktop monitors and various other applications, including
mobile products.

The origin of our TFT-LCD business can be traced to the TFT-LCD research that began in 1987 at the Goldstar R&D Center, which was then
part of LG Electronics. TFT-LCD research continued at the Anyang R&D Center, a research and development center established by LG
Electronics in 1990 in Anyang, Korea, which was subsequently moved to our Paju Display Cluster in 2008, and which today continues to lead
our technology innovation efforts. In 1993, the TFT-LCD business division was launched within LG Electronics, and in September 1995 mass
production of TFT-LCD panels began at P1, its first fabrication facility, producing mainly TFT-LCD panels for notebook computers and other
applications. In December 1997, LG Semicon Inc., a subsidiary of LG Electronics, began mass production at P2, producing mainly TFT-LCD
panels for notebook computers.

We were incorporated in 1985 under the laws of the Republic of Korea under the original name of LG Soft, Ltd., a subsidiary of LG Electronics
whose main business was the development and marketing of software. At the end of 1998, LG Electronics and LG Semicon transferred their
respective TFT-LCD-related businesses to LG Soft, Ltd., which, as part of the business transfer, changed its name to LG LCD Co., Ltd.

In July 1999, LG Electronics entered into a joint venture agreement with Philips Electronics pursuant to which Philips Electronics acquired a

50% interest in LG LCD. In connection with this transaction, LG LCD transferred its existing software-related business to LG Electronics in

order to focus solely on the TFT-LCD business. The joint venture, which was renamed LG.Philips LCD Co., Ltd., was officially launched in
August 1999. In July 2004, we completed our initial public offering and listed shares of our common stock on the Korea Exchange under the
identifying code 034220 and our ADSs on the New York Stock Exchange under the symbol LPL . Prior to the listings, LG Electronics and
Philips Electronics terminated the joint venture agreement and entered into a shareholders agreement to reflect new arrangements between them
as controlling shareholders. The shareholders agreement automatically terminated upon Philips Electronics sale of all of its remaining ownership
interest in us in March 2009. See Item 7.A. Major Shareholders for a more detailed discussion of the shareholding structure and Philips
Electronics recent change in ownership interest in us.

We continued to develop our manufacturing process technologies and expand production facilities after the formation of the joint venture. Each
of our new fabs has been designed to process increasingly larger-size glass substrates, which allows us to cut a larger number of panels,
sometimes with larger sizes, from each glass substrate. The ability to process larger glass substrates allows us to produce a larger variety of
display sizes to accommodate evolving business and consumer demands. For example, in order to respond to business and consumer demands
for large-size panels, in January 2006, we commenced mass production at P7, which is optimized to produce 42-inch and 47-inch wide-format
display panels for televisions. Our capital expenditures for the construction and build-out of P7 on a delivery basis amounted to approximately
(Won)5.3 trillion in total. In March 2009, we commenced mass production at P8, which is optimized to produce 32-inch, 47-inch and 55-inch
wide-format display panels for televisions. We expect that our capital expenditures for the construction and build-out of P8 on a delivery basis
will amount to approximately (Won)2.7 trillion in total.

In addition, in April 2009, we commenced mass production at our ninth fabrication facility, P6E, which is optimized to produce large and
wide-format panels for notebook computers, such as 15.4-inch and 15.6-inch wide-format display panels, as well as panels for desktop monitors,
such as 18.5-inch and 20-inch wide-format display panels. We expect that our capital expenditures for the construction and build-out of P6E on a
delivery basis will amount to (Won)0.8 trillion in 2009, which we plan to fund with cash flow from our operations. In January 2009, our board
of directors approved an investment in a new LTPS TFT-LCD production facility in Paju, Korea for production of premium TFT-LCD panels
primarily used in mobile devices. We expect that our capital expenditures for such investment in the new LTPS TFT-LCD production facility on
a delivery basis will amount to approximately (Won)577 billion, all of which is expected to be incurred in 2009, and which we plan to fund with
cash flow from our operations. See Item 3.D. Risk Factors Risks Relating to Our Company We will have significant capital requirements in
connection with our business strategy and if capital resources are not available we may not be able to implement our strategy and future plans.

From 1995 to early 2003, we assembled all panels in our Gumi assembly facility adjacent to our P1 facility. In May 2003, we commenced
operations at a new assembly facility in Nanjing, China, which we built and have since expanded, in order to manage our expanding display
capacity and better serve the growing needs of our global customers with manufacturing facilities in China. In November 2005, we commenced
operations at a new assembly facility in Paju, Korea, and in March 2007, we commenced mass production at our module production plant in
Wroclaw, Poland. In December 2007, we also commenced mass production at our module production plant in Guangzhou, China, our second
such module production site in China. We anticipate that our overseas plants will help better serve our customers, especially our Chinese and
European customers, and further expand our global production capabilities.
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Effective March 3, 2008, we changed our name from LG.Philips LCD Co., Ltd. to LG Display Co., Ltd.

Our principal executive offices are located at West Tower, LG Twin Towers, 20 Yoido-dong, Youngdungpo-gu, Seoul, Republic of Korea,
150-721, and our telephone number at that address is +82-2-3777-1010.

Item 4.B. Business Overview
Overview

We manufacture TFT-LCD panels in a broad range of sizes and specifications primarily for use in televisions, notebook computers and desktop
monitors, and we are one of the world s leading suppliers of high-definition television panels. We also manufacture TFT-LCDs for handheld
application products, such as mobile phones, and medium- and large-size panels for industrial and other applications, such as entertainment
systems, portable navigation devices, e-paper, digital photo displays and medical diagnostic equipment. In 2008, we sold a total of 93.4 million
large-size (10-inch or larger) TFT-LCD panels. According to DisplaySearch, we had a global market share for large-size display panels of
approximately 20.3% based on sales revenue in 2008.

We currently operate nine fabrication facilities located in Gumi and Paju, Korea, and seven module facilities located in Gumi and Paju, Korea,
Nanjing (3 facilities) and Guangzhou, China and Wroclaw, Poland. In January 2008, as part of our plan to pursue commercialization of active
matrix OLED technology, or AMOLED, we acquired LG Electronics AMOLED business by way of taking over its inventory, intellectual
property rights and employees related to the AMOLED business. AMOLED is considered a next-generation flat panel display technology
particularly because it is able to display clearer images of fast moving objects than conventional technology. In June 2008, we launched our
AMOLED Business Unit in anticipation of future growth in the AMOLED business.

We seek to build our market position based on collaborative customer relationships, a focus on high-end display products and manufacturing
productivity. Our end-brand customers include many of the world s leading manufacturers of televisions, notebook computers and desktop
monitors. In 2008, for example, our display panels were included in products sold by LG Electronics, Philips Electronics, Hewlett-Packard, Dell,
Toshiba, Apple and Vizio, among others. LG Electronics is our largest shareholder, and terms of our sales to LG Electronics are substantially the
same as those of our sales to non-affiliated end-brand customers. Our dedication to customers has helped us win the DisplaySearch Customer
Satisfaction Award for fiscal years 2002, 2003 and 2004. DisplaySearch discontinued awarding the prize in 2005. In May 2008, we received the
Best Supplier Award from Hewlett-Packard Development Company, L.P., in recognition of our superior product technology and customer
satisfaction activities at Hewlett-Packard Worldwide Supplier Conference held in Houston, Texas. The Best Supplier Award program recognizes
outstanding companies among Hewlett-Packard s worldwide suppliers of parts and services that satisfy strict purchasing standards in quality,
service and technology, and are judged to have made the greatest contributions to Hewlett-Packard.

At the direction of our end-brand customers, we typically ship our display panels to their original equipment manufacturers, known as system
integrators, who use our display panels in products they assemble on a contract basis for our end-brand customers. Our sales are conducted
through our multi-channel sales and distribution network, including direct sales to end-brand customers and their system integrators, sales
through our overseas subsidiaries and sales through our affiliated trading company, LG International, and its subsidiaries.

Our sales were (Won)10,624.2 billion in 2006, (Won)14,352.0 billion in 2007 and (Won)16,274.1 billion (US$12,895.5 million) in 2008.
Strategy

We believe that the primary market for TFT-LCD products today includes televisions, notebook computers, desktop monitors and other
applications. We believe that the market for TFT-LCD products will continue to expand in scope as consumers are drawn to their superior
performance features and as new applications for this technology continue to be designed and developed. Therefore, we plan to develop and
commercialize new technologies used in TFT-LCD products, such as flexible display, and also pursue commercialization of next-generation flat
panel display technologies, such as AMOLED that may replace existing liquid crystal display panels or plasma display panels.

We aim to maintain and build upon our current position as one of the largest merchant suppliers of large-size TFT-LCD products by
strengthening our collaborative relationships with our end-brand customers, focusing on high-end display
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products, including high-definition television panels, and continuing to enhance our manufacturing productivity. We believe that our technology
leadership enables us to make timely investments in advanced manufacturing facilities and process technology migrations and improvements,
which in turn positions us to deliver a broad and advanced product portfolio in high volumes and in a cost competitive manner to our customers.

Build strong collaborative relationships with end-brand customers

We plan to continue to focus our resources on expanding our strong collaborative relationships with our key end-brand customers. Our principal
end-brand customers include many of the leading consumer electronics producers, such as LG Electronics, Philips Electronics, Toshiba and
Vizio, as well as the world s leading manufacturers of computer products, such as Hewlett-Packard, Dell and Apple. For example, in January
2009, we entered into a long-term supply agreement with Apple Inc. to supply display panels to Apple Inc. for five years. Our principal
end-brand customers represent a large portion of the global demand for TFT-LCD products, and we believe they value our product and design
innovations as well as our ability to provide a reliable and high-quality supply of a wide range of TFT-LCD products in high volumes.

We seek to collaborate with our end-brand customers in the design and development stages of their new products. The close interactions with
our end-brand customers allow us to gain insights into their product development strategies and market trends, and enable us to anticipate
customer needs and tailor our research, development and manufacturing activities to take advantage of emerging market opportunities. Our
strong customer relationships also mean that we enjoy relatively stable demand from these high-volume customers.

Make timely investments in advanced and flexible manufacturing facilities

Our strategy is to time our investments in next-generation manufacturing facilities that enable us to support a wide range of products. As a result
of our investment strategy, our production facilities are among the most advanced in the industry, and our portfolio of nine fabrication facilities
can produce a wide variety of products at high volumes to provide critical scale and flexibility in serving our customers needs.

In the past, our timely investment strategy, along with faster fab ramp-up, has allowed us to establish a leading position in emerging product
categories with high growth potential. We have benefited from the higher margins available early in the life cycles of such products. For
example, in order to meet the increasing demand for larger and wider display products, we built P7, a seventh-generation fabrication facility,
which is optimized for the production of 42-inch and 47-inch wide-format television panels.

The flexibility of our operations also allows us to shift our production to the most attractive product market at any given time. For example, as
the demand for larger and better desktop monitors continues to grow, we have shifted part of the production in our P3 facility from 15-inch
desktop monitor panels to 30-inch UXGA high-resolution desktop monitor panels, thereby realizing higher margins. We also built P8, an eighth
fabrication facility that began mass production in March 2009, which is optimized for production of 32-inch, 47-inch and 55-inch wide-format
panels for televisions. The construction of P8 enabled us to shift the production of 32-inch and 47-inch television panels at P6 and P7,
respectively, to P8, thereby enhancing our production efficiency and increasing our cost competitiveness.

The advanced nature and scale of our facilities is a key driver of our cost competitiveness. We believe it also enables us to better meet the
volume, product variety and turnaround time requirements of our customers.

Leverage technology leadership to deliver high-performance products and enhance manufacturing productivity

We plan to continue focusing on our product and manufacturing technology in order to maintain our position as an industry leader in delivering
a broad and advanced product portfolio in high volumes and in a cost competitive manner.

In the area of product technology, we plan to continue leading the market in the commercial application of technologies with superior
performance characteristics. For example, we were one of the first TFT-LCD manufacturers to apply Super In Plane Switching, or S-1PS,
technology, which increases viewing angles for large-size desktop monitor and television products, in commercial production. We were also the
first to develop copper bus lines, which achieve faster video frame rates and brighter displays in large-size panels, and integrated column
spacers, which improve panel ruggedness and enhance viewing uniformity. We also developed a low power consumption technology that allows
TFT-LCD panels to operate on approximately 30% less power on average, depending on the media content, than before.

We plan to continue focusing our development efforts on design and process innovations. Our advanced design and process technology
capabilities have enabled us to deliver substantial improvements in manufacturing productivity, often with only marginal capital investments.
For example, our one-drop fill technology, which we first utilized in the manufacture of display panels for
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desktop monitors and later employed in the manufacture of display panels for other applications, allowed us to significantly reduce the time
required to deposit liquid crystal materials into our panels. We were one of the first TFT-LCD manufacturers to reduce the number of mask
processes in the TFT array process from four to three with respect to certain models. We were also able to improve the input capacity in P7 from
its originally designed monthly input capacity of 90,000 substrates to an expanded average input capacity of 174,000 substrates per month
during the fourth quarter of 2008, resulting in significant increases in unit output, with only marginal capital investments. Our ability to ramp-up
P4, P5, P6 and P7 in a short time span with minimal technical difficulties is also an example of our process technology capability.

Focus on large-size TFT-LCD panels while maintaining a broad product portfolio

Our strategy is to leverage our product technology, timely investments and advanced manufacturing capabilities to lead the market in emerging
large-size product categories that offer higher growth potential and higher margins, and help shape industry standards in product features such as
size and resolution.

Currently the TFT-LCD television market is experiencing strong growth. We began shipping television products in 2001 with 15-inch panels
and have since broadened our product portfolio to include panels of various sizes, such as 17-inch, 26-inch, 32-inch, 37-inch, 42-inch, 47-inch
and 55-inch panels. We were one of the largest merchant supplier in the television category in terms of both units sold and sales revenues in
2006, 2007 and 2008, based on data from DisplaySearch, and we continued to lead the market in introducing larger and higher-performance
panels for televisions. For example, we were the first to develop 42-inch wide-format and 55-inch wide-format high-definition television panels
and 100-inch wide-format full high-definition television panels.

The desktop monitor market is currently transitioning from 17-inch and 19-inch to larger panel sizes such as 20-inch and 22-inch, and from
16:10 wide-format to 16:9 wide-format. We believe we are well positioned to capitalize on this opportunity with our full product line-up. We
plan to maintain our leadership position in the premium 20-inch and above desktop monitor category, where we were the first-to-market with
products such as 20-inch UXGA, 23-inch WUXGA and 30-inch WQXGA+. In addition, we have successfully established the industry standard
for 16:9 wide-format in the categories of 18.5-inch, 20-inch, 21.5-inch, 23-inch and 27-inch wide-format display panels for desktop monitors. In
2008, we developed wide-format high-definition display panels in the categories of 18.5-inch, 23-inch and 27-inch display panels for desktop
monitors. We also developed a 22-inch e-In Plane Switching, or e-IPS, display panel that retains the superior performance qualities of
conventional IPS panels but is also competitive in terms of cost. We are currently developing 20-inch, 21.5-inch, 23-inch, 24-inch wide-format
display panels using this technology.

The notebook computer market is also transitioning to larger and wider panel sizes, which command higher margins, and we believe we have the
flexibility to increase the production and sales of larger and wider panel sizes as demand grows for such sizes. For example, in 2008, we
increased the production and sales of 14.1-inch, 15.4-inch and 17.1-inch wide-format notebook panels in line with the market trend toward larger
wide-format screens. We also believe that the trend for larger and wider panels for notebook computers will eventually be replaced by demands
for affordable large-size flat panel products with higher resolution and higher performance qualities. Accordingly, we are continuing to develop
long-term alternative technologies, such as light emitting diode, or LED, backlight technology, which would enable us to develop thinner and
lighter panels that consume less power and use environmentally friendly components. For example, in 2008, we developed, and commenced
mass production of, the world s first 17.1-inch TFT-LCD panel for notebook computers that applied red, green and blue LED, or RGB LED,
backlight technology. RGB LED backlight technology enabled us to develop the world s first TFT-LCD panel that achieved a color reproduction
rate in excess of 100%, offering more colors and a better contrast ratio than conventional models that used cold cathode fluorescent lamps.

We believe that our product range across the television, notebook computer, desktop monitor and other application markets is one of the
broadest in the industry and that it enables us to strengthen our relationships with our end-brand customers.

Continually reduce costs

We focus on continually lowering our cost structure through:

Component cost reductions  we leverage our scale and leading industry position to obtain lower prices for components. Our strategy
is to increase volume purchasing while implementing a cost reduction strategy at the product planning level by reducing the number
of components used in our products, standardizing components across products and setting up platform-based design, which are
important drivers of our cost competitiveness. We also plan to share our cost reduction methods with our suppliers from whom we
purchase components so that they may achieve greater efficiency, which in turn would allow us to purchase components from such
suppliers at a lower price. Our plan is to assist our suppliers in their component standardization and production system improvement
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Customer collaboration we plan to achieve cost reduction by reinforcing our strong collaborative relationship with our customer
base. We plan to involve our customers in the design process in order to better align new product development and manufacturing
goals and thereby achieve cost reduction from, among other things, elimination of redundant materials, accelerated product
development and reduction in the weight and thickness of our display panels. In addition, we plan to move our production close to
our customers so as to reinforce our collaborative relationship with our customers and enjoy lower logistics costs and more timely
and efficient delivery of our products to customers;

Larger, more advanced manufacturing base  we plan to build fabrication facilities that provide us with overhead cost advantages and
that produce higher volumes of products, enabling us to enjoy economies of scale;

High glass conversion efficiency ~we have been able to reduce our costs of production by maximizing glass conversion efficiency, a
function of production yield and panel design, allowing us to convert a high proportion of our input glass area into saleable display
area. We are also able to optimize production allocation across our multiple fabs to maximize glass conversion efficiency; and

Process innovation and research and development our process technology innovations, such as one-drop-fill technology and mask
reduction initiatives, have consistently enabled us to improve the throughput of our fabs often with minimal capital investment,
thereby resulting in lower costs per panel. Our other research and development initiatives, including the introduction of new
technologies, component standardization and reduction in the number of requisite components, have also contributed to lower
manufacturing costs.

Leverage our technology to develop new markets for, and pursue commercialization of, new flat panel display products

The TFT-LCD industry is subject to rapid technological changes. We believe that effective research and development is essential to maintaining
our position as one of the industry s leading technology innovators. We are currently researching and developing technologies in a broad range of
categories so as to compete effectively with our competitors in creating and dominating new markets for flat panel display products.

We plan to continue to develop new markets for, and focus on developing and commercializing new technologies used in, TFT-LCD products,
while also pursuing commercialization of next-generation flat panel display technologies, such as AMOLED, as the product lifecycle of flat

panel displays is approaching maturity. For example, we plan to continue to develop new markets for public display panels so that they may be
used as part of interior design or for public advertising purposes, such as multi-view TFT-LCD panels, which would allow viewers to enjoy
different images from the same display panel depending on the angle each viewer is viewing from. In addition, we plan to continue to develop
flexible display, which we believe will become the next profitable market in the flat panel display industry. In 2007, we commenced production
of the world s first flexible mono e-newspaper. In 2008, we developed a flexible color e-book with the world s highest resolution at the time. We
were also the first to apply non-laser crystallization technology to the production of AMOLED.

We also plan to further develop and pursue commercialization of AMOLED, a next-generation flat panel display technology that may replace
existing liquid crystal display panels or plasma display panels. Pursuant to a strategic alliance agreement and an evaluation agreement for
AMOLED development that we entered into with Eastman Kodak Company, or Kodak, in February 2006, we and Kodak are jointly evaluating
display technologies for mobile displays and considering other opportunities, including the development and supply of AMOLED technology

and products. In January 2008, as part of our plan to pursue commercialization of AMOLED technology, we acquired LG Electronics AMOLED
business by way of taking over its inventory, intellectual property rights and employees related to the AMOLED business. In June 2008, we
launched our AMOLED Business Unit in anticipation of future growth in the AMOLED business.

Technology Description
TFT-LCD Technology

TFT-LCD consists of two thin glass substrates and polarizer films between which a layer of liquid crystals is deposited and behind which a light
source called a backlight unit is mounted. The front glass substrate is fitted with a color filter, while the back glass substrate, also called a TFT
array, has a thin film of transistors, or TFT, formed on its surface. The liquid crystals are normally aligned to allow the polarized light from the
backlight unit to pass through the two glass panels to form a picture element, or pixel. When voltage is applied to the transistors on the TFT
array, the liquid crystals change their alignment and alter the amount of light that passes through them. Meanwhile, the color filter on the front
glass substrate gives each pixel its own color. The combination of these pixels in different colors and levels of brightness forms the image on the
panel.
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Manufacturing Process

The process for manufacturing a TFT-LCD consists of four steps:

TFT array process involves fabricating a large number of thin film transistors on the back glass substrate. The number of transistors
corresponds to the number of pixels on the screen. The process is similar to the process for manufacturing semiconductor chips,
except that transistors are fabricated on large glass substrates instead of silicon wafers. Unlike in the semiconductor industry,
however, the number of transistors per glass substrate is not a primary driver of the manufacturing costs for TFT-LCDs. Once the
TFT array process on glass substrates is completed, the substrates are cut into panel-sized pieces;

Color filter process  involves fabricating a large number of color regions on the front glass substrate that overlays the TFT array in
the cell process. The colored dots of red, green and blue combine to form various colors. The process is similar to the TFT array
process but involves depositing colored dyes instead of transistors;

Cell process  involves joining together the back glass substrate that is arrayed with transistors and the front glass substrate that is
patterned with a color filter. The space between the two glass substrates is filled with liquid crystal materials. The resulting panel is
called a cell; and

Module assembly process involves connecting additional components, such as driver integrated circuits and backlight units, to the
cell formed by combining the glass substrates and liquid crystal materials.

The TFT array, color filter and cell processes are capital-intensive and require highly automated production equipment and are the primary
determinants of fixed manufacturing cost. In contrast, the module assembly process involves semi-automated production equipment and manual
labor to assemble the various components. Materials are the primary drivers of variable manufacturing cost.

Products

We manufacture TFT-LCD panels of various specifications that are integrated by our customers into principally the following products:

Televisions, which typically utilize large-size display panels ranging from 15 inches to 55-inch wide-format, including full
high-definition television panels;

Notebook computers, which typically utilize display panels ranging from 8.9 inches to 20.1-inch wide-format;

Desktop monitors, which typically utilize large-size display panels ranging from 15 inches to 30-inch wide-format; and

Other applications, which utilize a wide array of display panel sizes, ranging from small-size display panels, including handheld
application products such as mobile phones, to medium- and large-size display panels, including industrial applications such as
entertainment systems, portable navigation devices, e-paper, digital photo displays and medical diagnostic equipment.

Unless otherwise specified, when we refer to panels in this annual report we mean assembled cells with added components, such as driver
integrated circuits and backlight units.

We design and manufacture our panels to meet the various size and performance specifications of our customers, including specifications
relating to thinness, weight, resolution, color quality, power consumption, response times and viewing angles. The specifications vary from
product to product. For televisions, a premium is placed on faster response times, wider viewing angles, higher resolution and greater color
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fidelity. Notebook computers require an emphasis on thinness, light weight and power efficiency, while desktop monitors demand a greater
focus on brightness, color brilliance and wide viewing angles.

Televisions

Our television panels range from 15 inches to 55-inch wide-format in size. We began mass production of television display panels in 2001. Our
sales of display panels for televisions were (Won)4,938.9 billion, or 46.5% of sales, in 2006, (Won)6,841.5 billion, or 47.7% of sales, in 2007
and (Won)8,019.9 billion (US$6,354.9 million), or 49.3% of sales, in 2008.

The market for large-size televisions developed later than that for notebook computers and desktop monitors, but we have experienced
significant growth in recent years for our television panels and it has become our primary market as consumer demand grew for large-size
televisions. We believe that we can leverage our experience in the notebook computer and desktop monitor markets to take advantage of the
growth potential in the market for large-size televisions. We began mass production with 15-inch panels and have since broadened our product
portfolio to include panels of various sizes such as 17-inch, 19-inch, 20-inch, 22-inch, 26-inch, 32-inch, 37-inch, 42-inch, 47-inch and 55-inch
panels. Currently, 32-inch, 37-inch, 42-inch and 47-inch wide-format panels comprise our principal products in this category in terms of sales
revenue and sales volume.
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Brand manufacturers of televisions and their distribution channels prefer long-term arrangements with a limited number of display panel
suppliers that can offer a full product line, and we believe that we are well positioned to meet their requirements with our strengths in
technology, manufacturing scale and efficiency as well as the breadth of our product portfolio.

We employ S-IPS technology in certain television panels to significantly improve the picture quality and to increase the viewing angle. We also
employ S-IPS technology in touch screens to provide more stable picture quality. We apply our scanning backlight technology and 120Hz
driving technology to certain categories of large-size panels to remove motion blurring, while we use our copper bus technology to achieve
better and more stable picture quality in large-size panels.

Notebook Computers

Our display panels for notebook computers range from 8.9 inches to 20.1-inch wide-format in size in a variety of display formats. Our sales of
display panels for notebook computers were (Won)2,166.9 billion, or 20.4% of sales, in 2006, (Won)3,084.7 billion, or 21.5% of sales, in 2007
and (Won)3,700.8 billion (US$2,932.5 million), or 22.7% of sales, in 2008.

Notebook computer display panels were our principal product from our formation until 2001, when desktop monitor display panels surpassed
notebook computer display panels in terms of revenues. Sales volume for 14.1-inch panels, which we first introduced to the market in 1997,
continued to increase through 2002. From 2003 to 2005, 15.0-inch panels grew at a fast rate and became the largest component in the notebook
category, while in 2006, 15.4-inch panels far outpaced the increase in 15.0-inch panels and became the largest component in terms of sales
revenue and volume in the category of notebook computer display panels. In 2007 and 2008, 14.1-inch, 15.4-inch and 17.1-inch panels
maintained their position as the principal products in terms of sales revenue and sales volume in the category of notebook computer display
panels.

One of the features of notebook computer display panels that we pioneered is our patented side mounting technology, which shifts the screws
mounting a TFT-LCD panel on a display from the front to the side, thereby allowing for much thinner borders, or bezels, around the display and
allowing product designers to utilize larger screens without increasing a product s overall size.

Desktop Monitors

Our desktop monitor display panels range from 15 inches to 30-inch wide-format in size in a variety of display resolutions and formats. We
began mass production of desktop monitor display panels in 1999. Our sales of display panels for desktop monitors were (Won)2,906.9 billion,
or 27.4% of sales, in 2006, (Won)3,708.9 billion, or 25.8% of sales, in 2007 and (Won)3,934.6 billion (US$3,117.7 million), or 24.2% of sales,
in 2008.

Desktop monitor display panels have grown to become our second largest product category, supplanting notebook computer display panels in
terms of revenues in 2001, and in terms of volume units in 2002. The weighted average size of our desktop monitor display panels has steadily
grown in recent years, with a significant increase in the production and sale of 17-inch and 17-inch wide-format and larger panels from 2002 to
2005. Until 2005, we had also significantly increased production and sale of 19-inch and 20.1-inch panels. Although in 2006, the overall sales of
desktop monitors, in terms of volume and revenue, declined compared to the prior years, in 2007, the overall sales of desktop monitors increased
compared to 2006 due to a significant increase in the sales of 19-inch, 22-inch and 24-inch display panels for desktop monitors in terms of sales
revenue and sales volume. In 2008, sales of 17-inch, 22-inch and 24-inch display panels for desktop monitors continued to increase, in terms of
sales revenue and sales volume, compared to 2007, while sales of 19-inch and 20.1-inch panels for desktop monitors, two of our principal
products in this category, declined in terms of sales revenue and sales volume, compared to 2007.

In addition to our side mounting technology, which we apply to all of our desktop monitor display panels, we employ S-IPS technology on
certain desktop monitor display panels to achieve significantly increased viewing angles.

Other Applications

Our product portfolio also includes small-size TFT-LCD panels for use in handheld application products, such as mobile phones, and medium-
and large-size panels for industrial and other applications, such as entertainment systems, portable navigation devices, e-paper, digital photo
displays and medical diagnostic equipment. TFT-LCD panels that are ten inches and smaller are referred to as small and medium-size panels,
with those smaller than 4 inches being considered small-size panels. In 2008, our principal products in the other applications category were
2-inch, 2.2-inch and 7-inch panels in terms of sales revenue and 2-inch, 2.2-inch and 2.41-inch panels in terms of sales volume.
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Some of the panels we produce for industrial products, such as medical diagnostic devices, are highly specialized niche products manufactured
to the specifications of our clients, while others, such as industrial controllers, may be manufactured by slightly modifying a standard product
design for our other products, such as desktop monitors. Display panels for these other applications broaden our sales base and product mix.
They are also often a good channel through which we can commercialize a particular technology that we have developed. We generally
determine the production level and specification of our TFT-LCD panels for other applications by assessing various business opportunities as
they arise.

Our sales of display panels for other applications were (Won)611.4 billion, or 5.7% of sales, in 2006, (Won)716.9 billion, or 5.0% of sales, in
2007 and (Won)618.9 billion (US$490.4 million), or 3.8% of sales, in 2008.

Sales and Marketing
Customer Profile

Our display panels are included primarily in televisions, notebook computers, desktop monitors and industrial and other applications sold by our
global end-brand customers. In 2008, our top ten end-brand customers included LG Electronics, Philips Electronics, Hewlett-Packard, Dell,
Toshiba, Apple, AMTRAN, Acer, Panasonic and Skyworth. LG Electronics is our largest shareholder, and the terms of our sales to LG
Electronics are conducted on an arm s-length basis and are substantially the same as those of our sales to non-affiliated end-brand customers.

We negotiate directly with our end-brand customers concerning the terms and conditions of the sales, but typically ship our display panels to
designated system integrators at the direction of these end-brand customers. Sales data to end-brand customers include direct sales to these
end-brand customers as well as sales to their designated system integrators, including through our affiliated trading company, LG International,
and its subsidiaries, as further discussed below under  Sales.

A substantial portion of our sales is attributable to a limited number of our end-brand customers. Our top ten end-brand customers, including our
largest shareholder, together accounted for 71.3% of our sales in 2006, 73.7% in 2007 and 76.5% in 2008. Our top five end-brand customers
together accounted for 56.6% of our sales in 2006, 56.8% in 2007 and 59.6% in 2008. In 2008, two end-brand customers, LG Electronics
(excluding its purchases made as a system integrator) and Philips Electronics , each contributed to 10% or more of our sales.

The following table presents our top five end-brand customers based on sales in our principal product categories for 2008:

Computer Products

Televisions Notebook Computers Desktop Monitors Other Applications
LG Electronics Hewlett-Packard Dell Tovis
Philips Electronics Dell LG Electronics Truly Semiconductors
Toshiba Toshiba Hewlett-Packard Seiko Instrument Inc.
AmTRAN Apple Apple LG Innotech
Panasonic Acer Lenovo LG International

In addition to our top ten end-brand customers, we sell our TFT-LCD panels to a variety of other manufacturers of computers and electronic
products. Sales to these other manufacturers constituted 28.7% of our sales in 2006, 26.3% in 2007 and 23.5% in 2008.

The following table sets forth for the periods indicated the geographic breakdown of our sales by the region where purchase orders are
originated, without regard to the location of end-brand customers. The figures below therefore reflect orders from our end-brand customers, their
system integrators and our affiliated trading company, LG International, and its subsidiaries:

Year Ended December 31,
2006 2007 2008
Sales % Sales % Sales Sales® %
(in billions of Won, except for percentages) (in millions of US$,
except for percentages)
Korea (Won) 805 8% (Won) 985 7% (Won) 1,066 US$ 845 7%
Asia 6,534 61 8,970 63 10,154 8,046 62
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(1)  For convenience, the Korean Won amounts are expressed in U.S. dollars at the rate of (Won)1,262.0 to US$1.00, the noon buying
rate in effect on December 31, 2008 as quoted by the Federal Reserve Bank of New York. This translation should not be construed
as a representation that the Korean Won amounts represent, have been or could be converted to U.S. dollars at that rate or any other
rate.

(2) Includes sales adjustments from gains and losses incurred from foreign exchange hedging activities, which amounted to (Won)171.1
billion and (Won)(194.5) billion (US$(154.1)) million), or 1.6% and (1.2)% of total revenue, for the years ended December 31, 2006 and
December 31, 2008, respectively. Such adjustments were minimal for the year ended December 31, 2007.

Sales

Our sales and marketing departments seek to maintain and strengthen relationships with our current customers in existing markets as well as
expand our business in new markets and with new customers. We currently have wholly-owned sales subsidiaries in the United States, Japan,
Germany, Taiwan, China and Singapore. As of December 31, 2008, our sales and marketing force employed a total of 1,046 employees in
regional offices in these countries and in our head office in Korea.

The focus of our sales activities is on strengthening our relationships with large end-brand customers, with whom we maintain strong
collaborative relationships. Customers look to us for a reliable supply of a wide range of TFT-LCD products. We believe our reliability and scale
as a supplier helps support our customers product positions. We view our relationships with our end-brand customers as important to their
product development strategies, and we collaborate with our end-brand customers in the design and development stages of their new products. In
addition, our sales teams coordinate closely with our end-brand customers designated system integrators to ensure timely delivery. For each key
customer, we appoint an account manager who is primarily responsible for our relationship with that specific customer, complemented by a
product development team consisting of engineers who participate in meetings with that customer to understand the customer s specific needs.
Our dedication to our customers has helped us win the overall DisplaySearch Customer Satisfaction Award for fiscal years 2002, 2003 and 2004.
DisplaySearch discontinued awarding the prize in 2005. In May 2008, we received the Best Supplier Award from Hewlett-Packard Development
Company, L.P., in recognition of our superior product technology and customer satisfaction activities at Hewlett-Packard Worldwide Supplier
Conference held in Houston, Texas. The Best Supplier Award program recognizes outstanding companies among Hewlett-Packard s worldwide
suppliers of parts and services that satisfy strict purchasing standards in quality, service and technology, and are judged to have made the
greatest contributions to Hewlett-Packard.

We do not typically enter into binding long-term contracts with our customers. However, we have in place long-term supply and purchase
agreements with certain major end-brand customers, whereby we and our end-brand customers agree on general volume parameters and, in some
cases, product specifications and delivery terms. These agreements serve as an indication of the size and key components of a customer s order,
and neither party is committed to supply or purchase any products until a firm purchase order is issued.

Our sales are conducted through our multi-channel sales and distribution network, including direct sales to end-brand customers and their system
integrators, sales through our overseas subsidiaries and sales through our affiliated trading company, LG International, and its subsidiaries. Our
sales subsidiaries procure purchase orders from and distribute our products to system integrators and end-brand customers located in their
region. In regions where we do not have a sales subsidiary, or where doing so is consistent with local market practices, we sell our products to
LG International and its subsidiaries. These subsidiaries of LG International process orders from and distribute products to customers located in
their region. In particular, we have sold a significant amount of our products to LG International Japan, Ltd. and LG International (HK) Ltd.
Sales to LG International and its subsidiaries on an aggregate basis amounted to 9.0%, 8.3% and 6.2% in 2006, 2007 and 2008, respectively. See
Item 7.B. Related Party Transactions for further discussion of these sales arrangements.

We establish sales subsidiaries in the relevant geographical markets when the benefit of doing so outweighs the cost of utilizing our affiliated
trading company, LG International, or its subsidiaries, and where local market practice permits. Based on this approach, we established sales
subsidiaries in Hong Kong and Shanghai, China, in January 2003, to replace LG International (HK) in conducting sales to system integrators
located in China. In January 2009, we established a sales subsidiary in Singapore, which is expected to replace LG International Singapore Ltd.
in conducting sales to system integrators located in Singapore. We expect to continue to utilize LG International Japan, consistent with local
market practices there, to conduct our sales to end-brand customers in Japan, but may establish additional sales subsidiaries in the future in these
or other regions as sales volumes to customers located in these regions increase and/or market practice warrants.

Our end-brand customers or their system integrators generally place purchase orders with us one month prior to delivery based on our
non-binding supply and purchase agreements with them. Generally, the head office of an end-brand customer
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provides us with three- to six-month forecasts, which, together with our own forecasts, enable us to plan our production schedule in advance.
Our customers usually issue monthly purchase orders containing prices we have negotiated with the end-brand customer one month prior to
delivery, at which point the customer becomes committed to the order at the volumes and prices indicated in the purchase orders. Under certain
special circumstances, however, a negotiated price may be subject to change during the one-month period prior to delivery.

Prices for our products are generally determined based on negotiations with our end-brand customers. Pricing of our display panel products is
generally market-driven, based on the complexity of the product specifications and the labor and technology involved in the design or
production processes. Purchase prices and payment terms for our sales to our largest shareholder is substantially the same as those for our
non-affiliated end-brand customers.

We generally provide a limited warranty to our end-brand customers, including the provision of replacement parts and after-sale services for our
products. Costs incurred under our warranty liabilities consist primarily of repairs. We set aside a warranty reserve based on our historical
experience and future expectations as to the rate and cost of claims under our warranties.

Our credit policy typically requires payment within 30 to 90 days, and payments on the vast majority of our sales have been collected within 65
days. Where system integrators located in certain regions are invoiced directly, we have established certain measures, such as factoring
arrangements and accounts receivable insurance programs, to protect us from excessive exposure to credit risks. To date we have not
experienced any material problems relating to customer payments.

Competition

The TFT-LCD industry is highly competitive. Due to the capital intensive nature of the display industry and the high production volumes
required to achieve economies of scale, the international market for display devices is characterized by significant barriers to entry, but the
competition among the relatively small number of major producers is intense. Currently almost all TFT-LCD manufacturers are located in Asia,
and we compete principally with manufacturers from Korea, Taiwan, China and Japan.

The principal elements of competition for customers in the TFT-LCD market include:

product portfolio range and availability;

product specifications and performance;

price;

capacity allocation and reliability;

customer service, including product design support; and

logistics support and proximity of regional stocking facilities.
Our principal competitors are:

Samsung Electronics (including the joint venture formed by Samsung Electronics and Sony Corporation in April 2004) and Hydis in
Korea;
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AU Optronics, Chi Mei Optoelectronics, Chunghwa Picture Tubes, HannStar and Innolux in Taiwan;

Sharp, Hitachi, TMDisplay, Mitsubishi, Sony and IPS-Alpha in Japan; and

SVA-NEC, Infovision and BOE-OT in China.
According to DisplaySearch, in 2008, Korean TFT-LCD manufacturers had a market share of 46.1% of the 10.0-inch or larger panel market
based on revenue, Taiwanese manufacturers had 38.8% and Japanese manufacturers had 12.1%.

Components, Raw Materials and Suppliers

Components and raw materials accounted for 58.9% of our cost of sales in 2006, 60.5% in 2007 and 61.4% in 2008. The key components and
raw materials of our TFT-LCD products include backlight units, glass substrates, driver integrated circuits, polarizers, color filters and liquid
crystal materials. We source these components and raw materials from outside sources, although, unlike many other TFT-LCD manufacturers
we produce a substantial portion of the color filters we use. With respect to glass substrates, Paju Electric Glass Co., Ltd., a joint venture
company of which we and Nippon Electric Glass Co., Ltd. own 40% and 60%, respectively, provides us with a stable supply at competitive
prices.
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We generally negotiate non-binding master supply agreements with our suppliers several times a year, but pricing terms are negotiated on a
quarterly basis, or if necessary, on a monthly basis. Firm purchase orders are issued generally six weeks prior to the scheduled delivery, except
in the case of purchase orders for driver integrated circuits, which are issued generally six to ten weeks prior to the scheduled delivery. We
purchase our components and raw materials based on forecasts from our end-brand customers as well as our own assessments of our end-brand
customers needs.

In January 2008, we entered into a purchase agreement with HannStar, pursuant to which HannStar agreed to supply us, on a monthly basis, with
TFT-LCD modules and cells to be used in our TFT-LCD products. The agreement has a term of three years but will be automatically renewed
unless either party provides the other with prior notice to terminate. We pay the purchase price for the modules and cells on a delivery basis.

In order to reduce our component and raw material costs and our dependence on any one supplier, we generally develop compatible components
and raw materials and purchase our components and raw materials from more than one source. However, we source the key components and raw
materials from a limited group of suppliers in order to ensure timely supply and consistent quality. Also, in order to facilitate implementation of
our cost reduction strategies, we continually review and weigh the reduction in logistics and transportation costs we may achieve by sourcing our
components and raw materials from suppliers based in Korea against the price reduction we may achieve by sourcing from suppliers based
abroad that are price competitive. We perform periodic evaluations of our component and raw material suppliers based on a number of factors,
including the quality and price of the components, delivery and response time, the quality of the services and the financial health of the

suppliers. We reassess our supplier pool accordingly.

We maintain a strategic relationship with many of our key material suppliers, and from time to time, we make equity investments in our material
suppliers as part of our efforts to secure a stable supply of key components and raw materials. For example, in May 2008, we purchased
1,008,875 shares of common stock of TLi Inc., which was approximately 12.9% of its outstanding shares as of December 31, 2008, at a purchase
price of (Won)14.1 billion. TLi Inc. produces key components such as timing controllers and driver integrated circuits. In addition, in July 2008,
we purchased 6,850,000 shares of common stock of New Optics Ltd., which is approximately 36.7% of its outstanding shares, at a purchase
price of (Won)9.7 billion. New Optics produces backlight units.

We generally maintain a component and raw material inventory sufficient for approximately 10 days, or 20 days for driver integrated circuits, as
a safeguard against potential disruptions in supply.

In addition to components and raw materials, the manufacturing of our products requires significant quantities of electricity and water. In order
to obtain and maintain reliable electric power and water supplies, we have our own back-up power generation facilities and water storage tanks
as well as easy access to nearby water sources. To date we have not experienced any material problems with our electricity and water supplies.

Equipment and Suppliers

We depend on a limited number of equipment manufacturers for equipment tailored to specific requirements. Since our manufacturing processes
depend on the quality and technological capacity of our equipment, we work closely with the equipment manufacturers in the design process to
ensure that the equipment meets our specifications. The principal types of equipment we use to manufacture TFT-LCD panels include chemical
deposition equipment, steppers, developers and coaters.

We purchase equipment from a small number of qualified vendors to ensure consistent quality, timely delivery and performance. We maintain
strategic relationships with many equipment manufacturers as part of our efforts to ensure quality while reducing costs. For example, in June
2008, we purchased 2,037,204 shares of common stock of AVACO Co., Ltd., a local equipment supplier that produces sputters, which was
approximately 19.9% of its outstanding shares as of December 31, 2008, at a purchase price of (Won)6.2 billion.

In recent years, we began substituting a portion of our equipment purchased from foreign vendors with purchases from local suppliers, and in
2008, approximately 56.6% of our equipment was purchased from local suppliers on an invoiced basis. We plan to continue this localization
effort to diversify our supply source and reduce costs. A large majority of the equipment purchased from foreign vendors are from Japanese
vendors. In the procurement of equipment from Japan, we also use LG International s subsidiary in Japan in order to take advantage of their
relationships with vendors, experience in negotiations and logistics as well as their ability to obtain volume discounts. See Item 7.B. Related
Party Transactions.

Our engineers begin discussions with equipment manufacturers far in advance of the planned installation of equipment in a new fab, and we
typically execute a letter of intent with the vendors in advance of our planned installation to ensure timely delivery of main equipment with
long-term delivery schedules. Engineers from our vendors typically accompany the new equipment to our fabs to assist in the installation
process to ensure proper operation. To date, we have not experienced any material problems with our equipment supplies or after-delivery
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Quality Control

We believe that our advanced production capabilities and our reputation for high quality and reliable products have been important factors in
attracting and retaining key customers. We have implemented quality inspection and testing procedures at all of our fabs and assembly facilities.
Our quality control procedures are carried out at three stages of the manufacturing process:

incoming quality control with respect to components and raw materials;

in-process quality control, which is conducted at a series of control points in the manufacturing process; and

outgoing quality control, which focuses on packaging, delivery and post-delivery services to customers.
With respect to incoming quality control, we perform quality control procedures for the raw materials and components that we purchase. These
procedures include testing samples of large batches, obtaining vendor testing reports and testing to ensure compatibility with other components
and raw materials, as well as vendor qualification and vendor rating. Our in-process quality control includes various programs designed to
detect, as well as prevent, quality deviations, reduce manufacturing costs, ensure on-time delivery, increase in-process yields and improve field
reliability of our products. We perform outgoing quality control based on burn-in testing and final visual inspection of our products and
accelerated life testing of samples. We inspect and test our completed display panels to ensure that they meet our high production standards. We
also provide post-delivery services to our customers, and maintain warranty exchange inventories in regional hubs to meet our customers needs.

Our quality assurance team works not only to ensure effective and consistent application of our quality control procedures, but also to introduce
new methodologies, including six-sigma quality control. Our quality assurance programs have received accredited ISO/TS 16949 certifications.
The ISO/TS certification process involves subjecting our manufacturing processes and quality management systems to reviews and observation
for various fixed periods. ISO/TS certification is required by certain European countries and the United States in connection with sales of
industrial products in those countries, and provides independent verification to our customers regarding the quality control measures employed
in our manufacturing and assembly processes.

Insurance

We currently have insurance coverage for our production facilities 