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PROSPECTUS SUPPLEMENT

(To Prospectus dated November 23, 2010)

12,000,000 American Depositary Shares

Representing 12,000,000 Ordinary Shares

We are offering 12,000,000 American Depositary Shares, or ADSs. Each ADS represents one of our ordinary shares, par value £0.50 per share.
Our ADSs are listed on The NASDAQ Capital Market under the symbol �AMRN�. On January 5, 2011, the last reported sale price of our ADSs
on The NASDAQ Capital Market was $7.73 per share.

Investing in our ADSs involves a high degree of risk. Please read �Risk Factors� beginning on page S-4 of this
prospectus supplement and in the documents incorporated by reference into this prospectus supplement.

Neither the Securities and Exchange Commission nor any state securities commission has approved or disapproved of these securities,
or determined if this prospectus supplement or the accompanying prospectus is truthful or complete. Any representation to the contrary
is a criminal offense.

PER ADS TOTAL
Public Offering Price $ 7.60 $ 91,200,000
Underwriting Discounts and Commissions $ 0.304 $ 3,648,000
Proceeds to Amarin Corporation plc, Before Expenses $ 7.296 $ 87,552,000
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Delivery of the ADSs is expected to be made on or about January 11, 2011. We have granted the underwriters an option for a period of 30 days
to purchase up to an additional 1,800,000 ADSs solely to cover over-allotments. If the underwriters exercise the option in full, the total
underwriting discounts and commissions payable by us will be $4,195,200 and the total proceeds to us, before expenses, will be $100,684,800.

Joint Book-Running Managers

Jefferies Leerink Swann
Co-Lead Manager

Canaccord Genuity
Prospectus Supplement dated January 6, 2011.
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You should rely only on the information contained in or incorporated by reference in this prospectus supplement, the accompanying prospectus
and in any free writing prospectus that we have authorized for use in connection with this offering. We have not, and the underwriters have not,
authorized anyone to provide you with different information. If anyone provides you with different or inconsistent information, you should not
rely on it. We are not, and the underwriters are not, making an offer to sell these securities in any jurisdiction where the offer or sale is not
permitted. You should assume that the information appearing in this prospectus supplement, the accompanying prospectus, the documents
incorporated by reference in this prospectus supplement and the accompanying prospectus, and in any free writing prospectus that we have
authorized for use in connection with this offering, is accurate only as of the date of those respective documents. Our business, financial
condition, results of operations and prospects may have changed since those dates. You should read this prospectus supplement, the
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accompanying prospectus, the documents incorporated by reference in this prospectus supplement and the accompanying prospectus, and any
free writing prospectus that we have authorized for use in connection with this offering, in their entirety before making an investment decision.
You should also read and consider the information in the documents to which we have referred you in the sections of this prospectus supplement
and accompanying prospectus entitled �Where You Can Find More Information� and �Incorporation of Certain Information by Reference.�
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About This Prospectus Supplement

This prospectus supplement and the accompanying prospectus form part of a registration statement on Form F-3 that we filed with the Securities
and Exchange Commission, or the SEC, using a �shelf� registration process. This document contains two parts. The first part consists of this
prospectus supplement, which provides you with specific information about this offering. The second part, the accompanying prospectus,
provides more general information, some of which may not apply to this offering. Generally, when we refer only to the �prospectus,� we are
referring to both parts combined.

In this prospectus supplement, the �Company,� �we,� �us,� and �our� and similar terms refer to Amarin Corporation plc and its subsidiaries on a
consolidated basis. References to our �ordinary shares� refer to the ordinary shares of Amarin Corporation plc. References to �ADSs� refer to
American Depositary Shares, each of which represents one ordinary share of Amarin Corporation plc.

All references in this prospectus supplement to our consolidated financial statements include, unless the context indicates otherwise, the related
notes.

The industry and market data and other statistical information contained in this prospectus supplement, the accompanying prospectus and the
documents we incorporate by reference are based on management�s own estimates, independent publications, government publications, reports
by market research firms or other published independent sources, and, in each case, are believed by management to be reasonable estimates.
Although we believe these sources are reliable, we have not independently verified the information. None of the independent industry
publications used in this prospectus supplement, the accompanying prospectus or the documents we incorporate by reference were prepared on
our or our affiliates� behalf, and none of the sources cited by us consented to the inclusion of any data from its reports, nor have we sought their
consent.

This prospectus supplement, the accompanying prospectus, and the information incorporated herein and therein by reference includes
trademarks, service marks and trade names owned by us or other companies. All trademarks, service marks and trade names included or
incorporated by reference into this prospectus supplement or the accompanying prospectus are the property of their respective owners.

Cautionary Statement About Forward-Looking Information

Certain information set forth in this prospectus supplement, set forth in the accompanying prospectus or incorporated by reference in this
prospectus supplement, may contain forward-looking statements within the meaning of Section 27A of the Securities Act of 1933, as amended
(the �Securities Act�), and Section 21E of the Securities Exchange Act of 1934, as amended (the �Exchange Act�), that are intended to be covered by
the �safe harbor� created by those sections. Forward-looking statements, which are based on certain assumptions and describe our future plans,
strategies and expectations, can generally be identified by the use of forward-looking terms such as �believe,� �expect,� �may,� �will,� �should,� �would,�
�could,� �seek,� �intend,� �plan,� �estimate,� �goal,� �anticipate,� �project� or other comparable terms. Forward-looking statements involve inherent risks and
uncertainties which could cause actual results to differ materially from those in the forward-looking statements, as a result of various factors
including those risks and uncertainties included in this prospectus supplement under the caption �Risk Factors,� and those risks and uncertainties
described in the documents incorporated by reference into this prospectus supplement and the accompanying prospectus. We urge you to
consider those risks and uncertainties in evaluating our forward-looking statements. All subsequent written and oral forward-looking statements
attributable to us or to persons acting on our behalf are expressly qualified in their entirety by the applicable cautionary statements. We further
caution readers not to place undue reliance upon any such forward-looking statements, which speak only as of the date made. Except as
otherwise required by the federal securities laws, we disclaim any obligation or undertaking to publicly release any updates or revisions to any
forward-looking statement contained herein or in the accompanying prospectus (or elsewhere) to reflect any change in our expectations with
regard thereto or any change in events, conditions or circumstances on which any such statement is based.

S-1
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Prospectus Summary

The following summary of our business highlights some of the information contained elsewhere in or incorporated by reference into this
prospectus supplement or the accompanying prospectus. Because this is only a summary, however, it does not contain all of the information that
may be important to you. You should carefully read this prospectus supplement and the accompanying prospectus, including the documents
incorporated by reference, which are described under �Where You Can Find More Information� and �Incorporation of Certain Information by
Reference� in this prospectus supplement and the accompanying prospectus. You should also carefully consider the matters discussed in the
section in this prospectus supplement entitled �Risk Factors� and in the accompanying prospectus and in other periodic reports incorporated
herein by reference.

Our Company

We are a clinical-stage biopharmaceutical company focused on developing improved treatments for cardiovascular disease. Our development
programs capitalize on our work in the field of lipid science and the therapeutic benefits of essential fatty acids in cardiovascular disease. We are
currently focusing our efforts on our lead candidate, AMR101. AMR101 is believed to have an impact on a number of biological factors in the
body such as anti-inflammatory mechanisms, cell membrane composition and plasticity, triglyceride levels and regulation of glucose
metabolism.

We are concurrently conducting two Phase III registration trials, referred to as the MARINE (also known as Study 16) and ANCHOR (also
known as Study 17) trials. Although the trials are being run concurrently, both of the trials are separate registration trials seeking to demonstrate
safety and efficacy for different indications.

Our strategy is to seek approval for two indications supported by the MARINE and ANCHOR trials. The indication being evaluated in the
MARINE trial is independent of the ANCHOR trial and could potentially be submitted independently, whereas, the indication being evaluated in
the ANCHOR trial is dependent upon also showing success in the MARINE trial. In order to obtain a separate indication for AMR101 based on
the ANCHOR trial results, the Food and Drug Administration, or FDA, requires that we have a clinical �outcomes study� substantially underway
at the time of filing a New Drug Application, or NDA. If we elect to seek this separate indication in our initial NDA filing and commence an
outcomes study, we will need to seek additional financing, through a commercial partner or otherwise. The results of an outcomes study are not
required for FDA approval of the broader indication, and an outcomes study is not required for the indication being studied in the MARINE trial.

On November 29, 2010, we reported that the MARINE trial, investigating AMR101 as a treatment for very high triglycerides (>500 mg/dL), met
its primary efficacy endpoints as defined in the clinical trial protocol and demonstrated a positive safety profile. On December 16, 2010, we
reported that, in the ANCHOR trial, we have completed patient randomization into the 12-week treatment period.

Corporation Information

Amarin Corporation plc (formerly Ethical Holdings plc) is a public limited company listed in the United States on the NASDAQ Capital
Market. Amarin was originally incorporated in England as a private limited company on March 1, 1989 under the Companies Act 1985, and
re-registered in England as a public limited company on March 19, 1993.

Our registered office is located at 110 Cannon Street, London, EC4N 6AR, England. Our principal executive offices are located at First Floor,
Block 3, The Oval, Shelbourne Road, Ballsbridge, Dublin 4, Ireland and our telephone number is +353-1-6699-020. Our principal research and
development facilities are located at 12 Roosevelt Avenue, Mystic, Connecticut 06355, USA. Our website address is www.amarincorp.com.
Information contained on, or accessible through, our website is not a part of this prospectus supplement or the accompanying prospectus.

S-2
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The Offering

ADSs offered by us 12,000,000 ADSs

Ordinary shares to be outstanding after this offering 118,856,731 shares
Over-allotment option

We have granted the underwriters an option to purchase up to 1,800,000 additional ADSs solely to cover over-allotments, if any. This option is
exercisable, in whole or in part, for a period of 30 days from the date of this prospectus supplement.

Use of proceeds

We intend to use the net proceeds to prepare for the commercialization of AMR101, our filing of a New Drug Application, or NDA, and for
working capital and general corporate purposes. See �Use of Proceeds.�

Risk Factors

This investment involves a high degree of risk. See the information contained in or incorporated by reference under �Risk Factors� beginning on
page S-4 of this prospectus supplement and in the documents incorporated by reference into this prospectus supplement.

NASDAQ Capital Market symbol

Our ADSs are listed on The NASDAQ Capital Market under the symbol �AMRN�.

The number of ordinary shares to be outstanding after this offering is based on 106,856,731 ordinary shares outstanding on December 31, 2010
and excludes as of that date:

� 10,027,584 ADSs, each ADS representing one ordinary share, issuable upon exercise of options outstanding as of December 31,
2010, at a weighted average exercise price of $2.69 per share, issuable under our 2002 Stock Option Plan (the �Plan�);

� warrants to purchase a total of 34,024,132 ADSs, each ADS representing one ordinary share, at a weighted average exercise price of
$1.50 per share; and

� 2,261,803 ADSs, each ADS representing one ordinary share, available for grant as of December 31, 2010 under the Plan.
If the underwriters� over-allotment option is exercised in full, we will issue and sell an additional 1,800,000 ADSs and will have 120,656,731
ordinary shares outstanding after the offering.

Except as otherwise indicated, all information in this prospectus supplement assumes no exercise by the underwriters of their over-allotment
option.

S-3
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Risk Factors

An investment in our ADSs and our ordinary shares involves a high degree of risk. Before deciding whether to invest in our ADSs and our
ordinary shares, you should consider carefully the risks described below, together with other information in this prospectus supplement, the
accompanying prospectus, the information and documents incorporated by reference, and in any free writing prospectus that we have
authorized for use in connection with this offering. Any of these risks could seriously harm our business, financial condition, results of
operations or cash flow, resulting in the decline of the trading price of our ADSs and a loss of all or part of your investment.

Risks Related to this Offering

Management will have broad discretion as to the use of the proceeds from this offering, and we may not use the proceeds effectively.

We have not designated the amount of net proceeds we will use for any particular purpose. Accordingly, our management will have broad
discretion as to the application of the net proceeds and could use them for purposes other than those contemplated at the time of this offering.
Our stockholders may not agree with the manner in which our management chooses to allocate and spend the net proceeds. Moreover, our
management may use the net proceeds for corporate purposes that may not increase our profitability or our market value. See �Use of Proceeds�
for a description of our management�s intended use of the proceeds from this offering.

You will experience immediate dilution in the book value per share of the ADSs you purchase.

Because the price per share of our ADSs being offered is substantially higher than the book value per share of our ADSs, you will suffer
substantial dilution in the net tangible book value of the ADSs you purchase in this offering. Based on the public offering price of $7.60 per
ADS, if you purchase ADSs in this offering, you will suffer immediate and substantial dilution of $6.60 per ADS compared to the net tangible
book value of the ADSs as of September 30, 2010. See �Dilution� for a more detailed discussion of the dilution you will incur in this offering.

Risks Related to Our Financial Position and Capital Requirements

We have a history of losses and anticipate that we will incur continued losses for the foreseeable future.

We have not been profitable in any of the last five fiscal years. For the fiscal years ended December 31, 2009, 2008 and 2007, we reported losses
under IFRS of approximately $59.3 million, $20.0 million and $37.8 million, respectively. Substantially all of our operating losses resulted from
costs incurred in connection with our development programs and from general and administrative costs associated with our operations. We
expect to incur additional and increasing operating losses over the next several years. These losses, combined with expected future losses, have
had and will continue to have an adverse effect on our cash resources, stockholders� equity and working capital. We expect our research and
development expenses to significantly increase in connection with our ongoing Phase III clinical trials for AMR101 and other studies for our
product candidates. In addition, if we obtain regulatory approval for any of our product candidates, we may incur significant sales, marketing,
in-licensing and outsourced manufacturing expenses, as well as continued research and development expenses. As a result, we expect to
continue to incur significant and increasing operating losses for the foreseeable future. Because of the numerous risks and uncertainties
associated with developing pharmaceutical products, we are unable to predict the extent of any future losses or when we will become profitable,
if at all.

We have not generated any revenue from our product candidates and may never be profitable.

Our ability to become profitable depends upon our ability to generate revenue. Unless and until marketing approval is obtained from either the
U.S. Food and Drug Administration, which we refer to as the FDA, or European Medicines Evaluation Agency, which we refer to as the EMEA,
for any of our product candidates, or we are otherwise able to acquire rights to products or product candidates that have received regulatory
approval or are at an advanced stage of development and can be readily commercialized, we may not be able to generate sufficient revenues to
attain profitability. In addition, our ability to generate profits after any FDA or EMEA approval of our product candidates is subject to our ability
to contract for the manufacture of commercial quantities of our product candidates at acceptable cost levels and establish sales and marketing
capabilities or identify and enter into one or more strategic collaborations to effectively market and sell our product candidates.

S-4
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Even if one or more of our product candidates is approved for commercial sale, which we do not expect to occur for several years, any approved
product candidate may not gain market acceptance or achieve commercial success. In addition, we would anticipate incurring significant costs
associated with commercializing any approved product. We may not achieve profitability soon after generating product sales, if ever. If we are
unable to generate product revenues, we will not become profitable and may be unable to continue operations without continued funding.

Our ability to generate revenues depends on obtaining regulatory approvals for our products.

In order to successfully commercialize a product, we or our potential partners will be required to conduct tests and successfully complete clinical
trials needed in order to meet regulatory requirements and to obtain applicable regulatory approvals. The costs of developing and obtaining
regulatory approvals for pharmaceutical products can be substantial. Our ability to commercialize any of our products in development is
dependent upon the success of development efforts in clinical studies. If these clinical trials fail to produce satisfactory results, or if we are
unable to maintain the financial and operational capability to complete these development efforts, we may be unable to generate revenues. Even
if we obtain regulatory approvals, the timing or scope of any approvals may prohibit or reduce our ability to commercialize products
successfully. For example, if the approval process takes too long, we may miss market opportunities and give other companies the ability to
develop competing products or establish market dominance. Additionally, the terms of any approvals may not have the scope or breadth needed
for us to commercialize products successfully.

Our historical financial results do not form an accurate basis for assessing our current business.

As a consequence of our decision in 2009 to focus on product development for cardiovascular indications and the discontinuation of
development work related to other product candidates, together with our acquisition of Ester Neurosciences Limited in December 2007, our
historical financial results do not form an accurate basis upon which investors should base their assessment of our business and prospects. We
are now conducting Phase III clinical trials for AMR101 and expect our research and development expenses to increase significantly over levels
in recent years. Accordingly, our historical financial results reflect a substantially different business from that currently being conducted. In
addition, we have not yet demonstrated an ability to obtain regulatory approval for or commercialize a product candidate. Consequently, any
predictions about our future performance may not be as accurate as they could be if we had a history of successfully developing and
commercializing pharmaceutical products.

We are undergoing significant organizational change. Failure to manage disruption to the business or the loss of key personnel could have
an adverse effect on our business.

During 2009 and 2010 we made significant changes to both our management structure and the locations from which we operate. We opened a
new office in Mystic, CT USA in September 2008 and have transitioned substantially all operating activities and functions from Dublin, Ireland
to Mystic. As a result of this, key employees may be distracted from their usual role, and our business may experience a loss of continuity. Any
of these factors could result in delays in development projects, failure to achieve managerial targets or other disruption to the business which
could have material adverse affects on our business and results of operations.

We are highly dependent upon the efforts of our senior management. The loss of the services of one or more members of senior management
could have a material adverse effect on us. As a small company with a streamlined management structure, the departure of any key person could
have a significant impact and would be potentially disruptive to our business until such time as a suitable replacement is hired. Furthermore,
because of the specialized nature of our business, as our business plan progresses we will be highly dependent upon our ability to attract and
retain qualified scientific, technical and key management personnel. There is intense competition for qualified personnel in the areas of our
activities. In this environment, we may not be able to attract and retain the personnel necessary for the development of our business, particularly
if we do not achieve profitability. The failure to recruit key scientific, technical and management personnel would be detrimental to our ability to
implement our business plan.

We will require substantial additional resources to fund our operations and to develop our product candidates. If we cannot find additional
capital resources, we will have difficulty in operating as a going concern and growing our business.

We currently operate with limited resources. On September 30, 2010, we had a cash balance of approximately $31.4 million. Based upon current
business activities and existing cash resources (including the proceeds received from this offering), we forecast having sufficient cash to fund
operations for at least a period of 12 months from the date of this prospectus supplement. Our future capital requirements will depend on many
factors, including the:
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� progress of pre-clinical development and laboratory testing and clinical trials;

� time and costs involved in obtaining regulatory approvals;

� number of product candidates we pursue;

� costs involved in filing and prosecuting patent applications and enforcing or defending patent claims; and

� the costs associated with commercializing our product candidates if they receive regulatory approval, including the cost and timing
of developing sales and marketing capabilities, or entering into strategic collaboration with others relating to the commercialization
of our product candidates.

Furthermore, in order to potentially obtain the broadest possible label for AMR101 in the United States based on the results of our clinical Study
17 (known as the ANCHOR trial), we are required to have an outcomes study substantially underway at the time of our New Drug Application,
or NDA, filing. An outcomes study would likely involve considerable cost and could last for years. We do not expect that the proceeds we
receive from this offering will be sufficient to fund our operations and an outcomes study through completion. Accordingly, in the event that we
do not receive funding from a commercial partner for an outcomes study on acceptable terms, if at all, we will be required to seek additional
capital resources to fund completion of such study or to file our NDA for a potentially narrower indication.

Our ability to execute our business strategy and sustain our infrastructure at our current level will be impacted by whether or not we have
sufficient funds. Depending on market conditions and our ability to maintain financial stability, we may not have access to additional funds on
reasonable terms or at all. Any inability to obtain additional funds when needed would have a material adverse effect on our business and on our
ability to operate on an ongoing basis.

The continued negative economic conditions would likely negatively impact Amarin�s ability to obtain financing on acceptable terms.

While we expect to seek additional funding through public or private financings, we may not be able to obtain financing on acceptable terms, or
at all. In addition, the terms of any financings may be dilutive to, or otherwise adversely affect, holders of our outstanding securities. Many
people believe that participants in financial markets in the United States are increasingly less willing to fund drug discovery companies like us.
There can be no assurance that we will be able to access equity or credit markets in order to finance our current operations or expand
development programs for any of our product candidates, or that there will not be a further deterioration in financial markets and confidence in
economies. We may also have to scale back or further restructure our operations. If we are unable to obtain additional funding on a timely basis,
we may be required to curtail or terminate some or all of our research or development programs.

Raising additional capital may cause dilution to our existing stockholders, restrict our operations or require us to relinquish rights.

We may seek additional capital through a combination of private and public equity offerings, debt financings and collaboration, strategic and
licensing arrangements. To the extent that we raise additional capital through the sale of equity or convertible debt securities, your ownership
interest will be diluted, and the terms may include liquidation or other preferences that adversely affect your rights as a stockholder.

As of December 31, 2010, there were warrants outstanding for the purchase of up to 34,024,132 ADSs (in the form of ordinary shares) with a
weighted average exercise price of $1.50 per share. It is likely that we may issue additional warrants to purchase ADSs or ordinary shares in
connection with any future financing. Further, as of December 31, 2010 we also had outstanding stock options to purchase 10,027,584 ADSs at
an average exercise price of $2.69 per share. The exercise of any of these options or warrants will further dilute your ownership interest.

Debt financing, if available, may involve agreements that include covenants limiting or restricting our ability to take specific actions such as
incurring additional debt, making capital expenditures or declaring dividends. If we raise additional funds through collaboration, strategic
alliance and licensing arrangements with third parties, we may have to relinquish valuable rights to our technologies or product candidates, or
grant licenses on terms that are not favorable to us.
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Risks Related to the Development and Commercialization of our Product Candidates

We may not be successful in developing or marketing future products if we cannot meet the extensive regulatory requirements of the FDA
and other regulatory agencies for quality, safety and efficacy.

The success of our research and development efforts is dependent in part upon our ability, and the ability of our partners or potential partners, to
meet regulatory requirements in the jurisdictions where we or our partners or potential partners ultimately intend to sell such products once
approved. The development, manufacture and marketing of pharmaceutical products are subject to extensive regulation by governmental
authorities in the U.S., the E.U., Japan and elsewhere. In the U.S., the FDA generally requires pre-clinical testing and clinical trials of each drug
to establish its safety and efficacy and extensive pharmaceutical development to ensure its quality before its introduction into the
market. Regulatory authorities in other jurisdictions impose similar requirements. The process of obtaining regulatory approvals is lengthy and
expensive and the issuance of such approvals is uncertain. The commencement and rate of completion of clinical trials and the timing of
obtaining marketing approval from regulatory authorities may be delayed by many factors, including:

� the lack of efficacy during clinical trials;

� the inability to manufacture sufficient quantities of qualified materials under current good manufacturing practices for use in clinical
trials;

� slower than expected rates of patient recruitment;

� the inability to observe patients adequately after treatment;

� changes in regulatory requirements for clinical or preclinical studies;

� the emergence of unforeseen safety issues in clinical or preclinical studies;

� delay, suspension, or termination of a trial by the institutional review board responsible for overseeing the study at a particular study
site;

� unanticipated changes to the requirements imposed by regulatory authorities on the extent, nature or timing of studies to be
conducted on quality, safety and efficacy; and

� government or regulatory delays or �clinical holds� requiring suspension or termination of a trial.
Even if we obtain positive results from early stage pre-clinical or clinical trials, we may not achieve the same success in future trials. Similarly,
positive results from studies in Japan of the active ingredient in AMR101 may not result in the same success in trials outside of Japan. Clinical
trials that we or potential partners conduct may not provide sufficient safety and efficacy data to obtain the requisite regulatory approvals for
product candidates. The failure of clinical trials to demonstrate safety and efficacy for our desired indications could harm the development of
that product candidate as well as other product candidates, and our business and results of operations would suffer. For example, the efficacy
results of our AMR101 Phase III clinical trials for the treatment of Huntington�s disease were negative, as a result of which we revised our
clinical strategy and shifted our focus of AMR101 towards the treatment of cardiovascular disease.
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Any approvals that are obtained may be limited in scope, may require additional post-approval studies or may require the addition of labeling
statements, such as a contraindication or a �black box� warning that the drug carries significant risks of serious or life-threatening adverse effects
or other requirements. Any of these or similar circumstances could adversely affect our ability to earn revenues from the sale of such
products. Even in circumstances where products are approved by a regulatory body for sale, the regulatory or legal requirements may change
over time, or new safety or efficacy information may be identified concerning a product, which may lead to the withdrawal of a product from the
market or similar use restrictions. The discovery of previously unknown problems with a product or manufacturer may result in restrictions on
that product or manufacturer, including withdrawal of the product from the market, which would have a negative impact on our potential
revenue stream.

After approval, our products will be subject to extensive government regulation.

Once a product is approved, numerous post-approval requirements apply. Among other things, the holder of an approved NDA is subject to
periodic and other monitoring and reporting obligations enforced by the FDA and other regulatory bodies, including obligations to monitor and
report adverse events and instances of the failure of a product to meet the specifications in the approved application. Application holders must
also submit advertising and other promotional material to regulatory authorities and report on ongoing clinical trials.

S-7
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With respect to sales and marketing activities by our partners, advertising and promotional materials must comply with FDA rules in addition to
other potentially applicable federal and local laws in the United States and in other countries. In the United States, the distribution of product
samples to physicians must comply with the requirements of the U.S. Prescription Drug Marketing Act. Manufacturing facilities remain subject
to FDA inspection and must continue to adhere to the FDA�s current good manufacturing practice requirements. Application holders must obtain
FDA approval for product and manufacturing changes, depending on the nature of the change. Sales, marketing, and scientific/educational grant
programs must also comply with the U.S. Medicare-Medicaid Anti-Fraud and Abuse Act, as amended, the U.S. False Claims Act, as amended
and similar state laws. Pricing and rebate programs must comply with the U.S. Medicaid rebate requirements of the Omnibus Budget
Reconciliation Act of 1990, as amended. If products are made available to authorized users of the U.S. Federal Supply Schedule of the General
Services Administration, additional laws and requirements apply. All of these activities are also potentially subject to U.S. federal and state
consumer protection and unfair competition laws. Similar requirements exist in all of these areas in other countries.

Depending on the circumstances, failure to meet these post-approval requirements can result in criminal prosecution, fines or other penalties,
injunctions, recall or seizure of products, total or partial suspension of production, denial or withdrawal of pre-marketing product approvals, or
refusal to allow us to enter into supply contracts, including government contracts. In addition, even if we or our potential partners comply with
FDA and other requirements, new information regarding the safety or effectiveness of a product could lead the FDA to modify or withdraw a
product approval. Adverse regulatory action, whether pre- or post-approval, can potentially lead to product liability claims and increase our
product liability exposure. We or our potential partners must also compete against other products in qualifying for reimbursement under
applicable third party payment and insurance programs.

We may be dependent upon the success of a limited range of products.

If development efforts for our products are not successful for any indications or if they are not approved by the FDA, or if adequate demand for
our products is not generated, our business will be materially and adversely affected. Even if we are able to develop additional products from our
research and development efforts, the range of products we will be able to commercialize may be limited. This could restrict our ability to
respond to adverse business conditions. If we are not successful in developing any future product or products, or if there is not adequate demand
for any such products or the market for such product develops less rapidly than we anticipate, we may not have the ability to shift our resources
to the development of alternative products. As a result, the limited range of products we intend to develop could constrain our ability to generate
revenues and achieve profitability.

Our future products may not be able to compete effectively against our competitors� pharmaceutical products.

The pharmaceutical industry is highly competitive. If we are successful in completing the development of any of our products, we may face
competition to the extent other pharmaceutical companies have on the market or are able to develop products for the treatment of similar
indications. Potential competitors in this market include companies with greater resources and name recognition than we have. Furthermore, to
the extent we are able to acquire or develop additional marketable products in the future, such products will compete with a variety of other
products within the United States or elsewhere, possibly including established drugs and major brand names. Competitive factors, including
generic competition, could force us to lower prices or could result in reduced sales. In addition, new products developed by others could emerge
as competitors to our future products. Products based on new technologies or new drugs could render our products obsolete or uneconomical.

Our potential competitors both in the United States and Europe include large, well-established pharmaceutical companies, specialty
pharmaceutical sales and marketing companies and specialized cardiovascular treatment companies, including GlaxoSmithKline, which
currently markets Lovaza, a prescription-grade Omega-3 fatty acid indicated for patients with very high triglycerides. In addition, we may
compete with universities and other institutions involved in the development of technologies and products that may compete with ours. Many of
our competitors will likely have greater resources than we do, including financial, product development, marketing, personnel and other
resources. Our projected revenue streams for our product candidates, if approved, could be significantly eroded if a competing product obtains
marketing approval, particularly if this approval is obtained before the approval of our product candidate.

S-8

Edgar Filing: AMARIN CORP PLC\UK - Form 424B5

Table of Contents 15



Table of Contents

The success of our future products will also depend in large part on the willingness of physicians to prescribe these products to their
patients. Our future products may compete against products that have achieved broad recognition and acceptance among medical
professionals. In order to achieve an acceptable level of subscriptions for our future products, we must be able to meet the needs of both the
medical community and end users with respect to cost, efficacy and other factors.

Our current lead product candidate is a prescription grade Omega-3 fatty acid. Omega-3 fatty acids are marketed by other companies as a
dietary supplement. As a result, our lead product candidate, if approved, may be subject to substitution and competition.

Our current lead product candidate, AMR101, is a prescription grade Omega-3 fatty acid. Omega-3 fatty acids are naturally occurring substances
in various foods, including fatty fish. Omega-3 fatty acids are also marketed by others as a dietary supplement. We believe the pharmaceutical
grade purity of AMR101, if approved, will have a superior therapeutic profile to naturally occurring Omega-3 fatty acids and dietary
supplements. However, we cannot be sure physicians will view AMR101, if approved, as superior. To the extent the price of AMR101, if
approved, is significantly higher than the prices of commercially available Omega-3 fatty acids marketed by other companies as dietary
supplements, physicians may recommend these commercially alternatives instead of writing prescriptions for AMR101 or patients may elect on
their own to take commercially available Omega-3 fatty acids. Either of these outcomes may adversely impact our results of operations by
limiting how we price our product.

In order to commercialize our future products, we may need to find a collaborative partner to help market and sell our products.

Our strategy for commercializing currently anticipates that we will enter into collaborative arrangements with one or more pharmaceutical
companies that have product development resources and expertise, established distribution systems and direct sales forces to successfully market
our products. If so, we will be reliant on one or more of these strategic partners to generate revenue on our behalf.

We may not be successful in finding a collaborative partner to help market and sell our products, or may be delayed in doing so, in which case
we would not receive revenue or royalties on the timeframe and to the extent that we currently anticipate. We face significant competition in
seeking appropriate collaborators and these collaborations are complex and time-consuming to negotiate and document. We may not be able to
negotiate collaborations on acceptable terms, or at all. If that were to occur, we may have to curtail the development of a particular product
candidate, reduce or delay its development program or one or more of our other development programs, delay its potential commercialization or
reduce the scope of our sales or marketing activities, or increase our expenditures and undertake development or commercialization activities at
our own expense. If we elect to increase our expenditures to fund development or commercialization activities on our own, we will need to
obtain additional capital, which may not be available to us on acceptable terms, or at all. If we cannot raise sufficient funds, we will not be able
to bring our product candidates to market and generate product revenue.

For example, in October 2009, we announced our heightened strategic and operating focus on cardiovascular disease and our cessation of
research and development of product candidates to treat central nervous system disorders. As of the date of this prospectus supplement, we have
not received any acceptable offers to acquire, out-license or otherwise continue the development of any of these product candidates. As a result,
we wrote down the value of our central nervous system disorders program to zero as of December 31, 2009.

Potential technological changes in our field of business create considerable uncertainty.

We are engaged in the biopharmaceutical field, which is characterized by extensive research efforts and rapid technological progress. New
developments in research are expected to continue at a rapid pace in both industry and academia. We cannot assure you that research and
discoveries by others will not render some or all of our programs or product candidates uncompetitive or obsolete. Our business strategy is based
in part upon new and unproven technologies to the development of biopharmaceutical products for the treatment of cardiovascular diseases. We
cannot assure you that unforeseen problems will not develop with these technologies or applications or that any commercially feasible products
will ultimately be developed by us.
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We are subject to continuing potential product liability.

In October 2003, we sold Gacell Holdings AB, the Swedish holding company of Amarin Development AB, which we refer to as ADAB, our
Swedish drug development subsidiary, to Watson Pharmaceuticals, Inc. In February 2004, we sold our U.S. subsidiary, Amarin Pharmaceuticals
Inc., and certain assets, to Valeant Pharmaceuticals International, or Valeant. In connection with these transactions, we provided a number of
representations and warranties to Watson and Valeant regarding the respective businesses sold to them, and other matters, and we undertook to
indemnify Watson and Valeant under certain circumstances for breaches of such representations and warranties. We are not aware of any
circumstances which could reasonably be expected to give rise to an indemnification obligation under our agreements with either Watson or
Valeant. However, we cannot predict whether matters may arise in the future which were not known to us and which, under the terms of the
relevant agreements, could give rise to a claim against us.

Although we disposed of the majority of our former commercial products in 2003 and 2004, we remain subject to the potential risk of product
liability claims relating to the manufacturing and marketing of our former products during the period prior to their divestiture. Any person who
is injured as a result of using one of our former products during our period of ownership may have a product liability claim against us without
having to prove that we were at fault. The potential for liability exists despite the fact that our former subsidiary, Amarin Pharmaceuticals Inc.,
conducted all sales and marketing activities with respect to such products. Although we have not retained any liabilities of Amarin
Pharmaceuticals Inc. in this regard, as the prior holder of ownership rights to such former products, third parties could seek to assert potential
claims against us. Since we distributed and sold our products to a wide number of end users, the risk of such claims could be material.

We do not presently carry product liability insurance to cover any such risks. If we were to seek insurance coverage, we may not be able to
maintain product liability coverage on acceptable terms if our claims experience results in high rates, or if product liability insurance otherwise
becomes costlier or unavailable because of general economic, market or industry conditions. If we add significant products to our portfolio, we
will require product liability coverage and may not be able to secure such coverage at reasonable rates or at all.

Product liability claims could also be brought by persons who took part in clinical trials involving our current or former development stage
products. A successful claim brought against us could have a material adverse effect on our business.

We may become subject to product liability claims as a result of our prior sales and marketing activities related to Permax.

Amarin was responsible for the sales and marketing of Permax from May 2001 until February 2004. On May 17, 2001, Amarin acquired the
U.S. sales and marketing rights to Permax from Elan. An affiliate of Elan had previously obtained the licensing rights to Permax from Eli Lilly
and Company in 1993. Eli Lilly originally obtained approval for Permax on December 30, 1988, and has been responsible for the manufacture
and supply of Permax since that date. On February 25, 2004, Amarin sold its U.S. subsidiary, Amarin Pharmaceuticals, Inc., including the rights
to Permax, to Valeant.

In late 2002, Eli Lilly, as the holder of the NDA for Permax, received a recommendation from the FDA to consider making a change to the
package insert for Permax based upon the very rare observation of cardiac valvulopathy in patients taking Permax. While Permax has not been
definitely proven as the cause of this condition, similar reports have been notified in patients taking other ergot-derived pharmaceutical products,
of which Permax is an example. In early 2003, Eli Lilly amended the package insert for Permax to reflect the risk of cardiac valvulopathy in
patients taking Permax and also sent a letter to a number of doctors in the United States describing this potential risk. Causation has not been
established, but is thought to be consistent with other fibrotic side effects observed in Permax.
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On March 29, 2007, the FDA announced that the manufacturers of pergolide drug products will voluntarily remove these drug products,
including Permax, from the market. Further information about the removal of Permax and other pergolide drug products is available on the
FDA�s website.

Six cases alleging claims related to cardiac valvulopathy and Permax were filed in April 2008 in the United States and currently remain pending.
Eli Lilly, Valeant, Amarin Pharmaceuticals and unidentified parties are named as defendants in these cases and are defending against the claims
and allegations. Amarin has not been named as a defendant or served with the complaints from these cases.

Ten other claims related to cardiac valvulopathy and Permax and one claim related to compulsive gambling and Permax are or were being
threatened against Eli Lilly, Elan, and/or Valeant and could possibly implicate Amarin.

We have reviewed the position and, having taken external legal advice, consider the potential risk of significant liability arising for Amarin from
these legal actions to be remote. No provision is booked in the accounts as of December 31, 2009.

Risks Related to Our Reliance on Third Parties

We rely on third parties to conduct our clinical trials, and those third parties may not perform satisfactorily, including failing to meet
established deadlines for the completion of such clinical trials.

Our reliance on these third parties for clinical development activities reduces our control over these activities. However, if we sponsor clinical
trials, we are responsible for ensuring that each of our clinical trials is conducted in accordance with the general investigational plan and
protocols for the trial. Moreover, the FDA requires us to comply with standards, commonly referred to as good clinical practices, for conducting,
recording, and reporting the results of clinical trials to assure that data and reported results are credible and accurate and that the rights, integrity
and confidentiality of trial participants are protected. Our reliance on third parties that we do not control does not relieve us of these
responsibilities and requirements. Furthermore, these third parties may also have relationships with other entities, some of which may be our
competitors. If these third parties do not successfully carry out their contractual duties or meet expected deadlines, we may be delayed in
obtaining regulatory approvals for our product candidates and may be delayed in our efforts to successfully commercialize our product
candidates for targeted diseases.

Our supply of products for clinical trials and ultimately for commercial supply is dependent upon relationships with manufacturers and key
suppliers.

We have no in-house manufacturing capacity and, to the extent we are successful in completing the development of our product candidates
and/or acquiring or developing other marketable products in the future, we will be obliged to rely on contract manufacturers. We cannot assure
you that we will successfully manufacture any product we may develop, either independently or under manufacturing arrangements, if any, with
third party manufacturers. Moreover, if any manufacturer should cease doing business with us or experience delays, shortages of supply or
excessive demands on their capacity, we may not be able to obtain adequate quantities of product in a timely manner, or at all. Manufacturers are
required to comply with current NDA commitments and good manufacturing practices requirements enforced by the FDA, and similar
requirements of other countries. The failure by a manufacturer to comply with these requirements could affect its ability to provide us with
product.

Any manufacturing problem or the loss of a contract manufacturer could be disruptive to our operations and result in lost sales. Additionally, we
will be reliant on third parties to supply the raw materials needed to manufacture our potential products. Any reliance on suppliers may involve
several risks, including a potential inability to obtain critical materials and reduced control over production costs, delivery schedules, reliability
and quality. Any unanticipated disruption to future contract manufacture caused by problems at suppliers could delay shipment of products,
increase our cost of goods sold and result in lost sales.

In the past and currently, we purchase all supplies of the bulk compound (ethyl-EPA), which constitutes the only pharmaceutically active
ingredient of AMR101, from a single supplier with a single manufacturing facility. While we have contractual freedom to source this ingredient
elsewhere, there is no guarantee we will either be successful in identifying alternative supplier(s) or that these manufacturers will be qualified to
manufacture the product to our specifications or that such future supplier(s) will have the manufacturing capacity to meet future requirements.
All such suppliers are subject to regulatory approval. Our current supplier currently does not have sufficient manufacturing capacity to meet
expected future commercial supply requirements and we cannot assure you that it or an alternative supplier will have the necessary capacity to
meet our requirements or that we can contract with any such manufacturer on acceptable terms.
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We do not currently have the capability to undertake marketing or sales of any potential products.

We have not invested in marketing or product sales resources. We cannot assure you that we will be able to acquire such resources. We cannot
assure you that we will successfully market any product we may develop, either independently or under marketing arrangements, if any, with
other companies. To the extent that we enter into contractual relationships with other companies to market our products, if any, the success of
such products may depend on the success of securing and maintaining such contractual relationships and the efforts of those other companies
(and any subcontractors they engage).

We have limited personnel to oversee outsourced contract manufacturing, clinical testing and the regulatory approval process.

It is likely that we will also need to hire additional personnel skilled in the manufacturing, clinical testing and regulatory compliance process if
we develop additional product candidates with commercial potential. We do not currently have the capability to conduct clinical testing in-house
and do not currently have plans to develop such a capability. We outsource our clinical testing to contract research organizations. We currently
have a limited number of employees and certain other outside consultants who oversee the contract research organizations involved in clinical
testing of our compounds.

Legislative or regulatory reform of the health care system in the United States and foreign jurisdictions may affect our ability to profitably
sell our products, if approved.

Our ability to commercialize our future products successfully, alone or with collaborators will depend in part on the extent to which
reimbursement for the products will be available from government and health administration authorities, private health insurers and other
third-party payors. The continuing efforts of the U.S. and foreign governments, insurance companies, managed care organizations and other
payors of health care services to contain or reduce health care costs may adversely affect our ability to set prices for our products which we
believe are fair, and our ability to generate revenues and achieve and maintain profitability.

Specifically, in both the United States and some foreign jurisdictions, there have been a number of legislative and regulatory proposals to change
the health care system in ways that could affect our ability to sell our products profitably. Congress has passed America�s Affordable Health
Choices Act of 2009 and is considering a number of proposals that are intended to reduce or limit the growth of health care costs and which
could significantly transform the market for pharmaceuticals products. We expect further federal and state proposals and health care reforms to
continue to be proposed by legislators, which could limit the prices that can be charged for the products we develop and may limit our
commercial opportunity. In the United States, the Medicare Prescription Drug, Improvement, and Modernization Act of 2003, also called the
Medicare Modernization Act, or MMA, changed the way Medicare covers and pays for pharmaceutical products. The legislation expanded
Medicare coverage for drug purchases by the elderly and introduced a new reimbursement methodology based on average sales prices for drugs.
In addition, this legislation provided authority for limiting the number of drugs that will be covered in any therapeutic class. As a result of this
legislation and the expansion of federal coverage of drug products, we expect that there will be additional pressure to contain and reduce costs.
These cost reduction initiatives and other provisions of this legislation could decrease the coverage and price that we receive for any approved
products and could seriously harm our business. While the MMA applies only to drug benefits for Medicare beneficiaries, private payors often
follow Medicare coverage policy and payment limitations in setting their own reimbursement rates, and any reduction in reimbursement that
results from the MMA may result in a similar reduction in payments from private payors.
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The continuing efforts of government and other third-party payors to contain or reduce the costs of health care through various means may limit
our commercial opportunity. It will be time consuming and expensive for us to go through the process of seeking reimbursement from Medicare
and private payors. Our products may not be considered cost effective, and government and third-party private health insurance coverage and
reimbursement may not be available to patients for any of our future products or sufficient to allow us to sell our products on a competitive and
profitable basis. Our results of operations could be adversely affected by the MMA and additional prescription drug coverage legislation, by the
possible effect of this legislation on amounts that private insurers will pay and by other health care reforms that may be enacted or adopted in the
future. In addition, increasing emphasis on managed care in the United States will continue to put pressure on the pricing of pharmaceutical
products. Cost control initiatives could decrease the price that we or any potential collaborators could receive for any of our future products and
could adversely affect our profitability.

In some foreign countries, including major markets in the European Union and Japan, the pricing of prescription pharmaceuticals is subject to
governmental control. In these countries, pricing negotiations with governmental authorities can take six to 12 months or longer after the receipt
of regulatory marketing approval for a product. To obtain reimbursement or pricing approval in some countries, we may be required to conduct a
clinical study that compares the cost-effectiveness of our product candidates to other available therapies. Such pharmacoeconomic studies can be
costly and the results uncertain. Our business could be harmed if reimbursement of our products is unavailable or limited in scope or amount or
if pricing is set at unsatisfactory levels.

Risks Related to Our Intellectual Property

We are dependent on patents, proprietary rights and confidentiality.

Because of the significant time and expense involved in developing new products and obtaining regulatory approvals, it is very important to
obtain patent and trade secret protection for new technologies, products and processes. Our ability to successfully implement our business plan
will depend in large part on our ability to:

� acquire patented or patentable products and technologies;

� obtain and maintain patent protection or market exclusivity for our current and acquired products;

� preserve any trade secrets relating to our current and future products; and

� operate without infringing the proprietary rights of third parties.
We currently have no patents that directly apply to the use of AMR101 for hyperlipidemia or cardiovascular therapy in the U.S. or Europe. We
are currently prosecuting a number of patent applications in this area, but these applications have not yet resulted in issued patents for AMR101
formulation or its use in treating hyperlipidemia or cardiovascular disease, and we cannot be certain whether patents will issue or what
commercial value any patents that do issue would have for us.

Although we intend to make reasonable efforts to protect our current and future intellectual property rights and to ensure that any proprietary
technology we acquire does not infringe the rights of other parties, we may not be able to ascertain the existence of all potentially conflicting
claims. Therefore, there is a risk that third parties may make claims of infringement against our current or future products or technologies. In
addition, third parties may be able to obtain patents that prevent the sale of our current or future products or require us to obtain a license and
pay significant fees or royalties in order to continue selling such products.

We may in the future discover the existence of products that infringe upon patents that we own or that have been licensed to us. Although we
intend to protect our trade secrets and proprietary know-how through confidentiality agreements with our manufacturers, employees and
consultants, we may not be able to prevent our competitors from breaching these agreements or third parties from independently developing or
learning of our trade secrets.

We anticipate that competitors may from time to time oppose our efforts to obtain patent protection for new technologies or to submit patented
technologies for regulatory approvals. Competitors may seek to challenge patent applications or existing patents to delay the approval process,
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when holding an issued patent.
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If we do not obtain protection under the Hatch-Waxman Amendments and similar foreign legislation to extend our patents and to obtain
market exclusivity for our product candidates, our business may be materially harmed.

We believe that the AMR101 compound is a new chemical entity in the United States and may be eligible for market exclusivity under the Food
Drug and Cosmetic Act, or FDCA, as amended by the Drug Price Competition and Patent Term Restoration Act of 1984, or the Hatch-Waxman
Amendments. A drug can be classified as a new chemical entity if the FDA has not previously approved any other new drug containing the same
active agent. Under sections 505(c)(3)(E)(ii) and 505(j)(5)(F)(ii) of the FDCA, as amended by the Hatch-Waxman Amendments, a new chemical
entity that is granted regulatory approval may, in the absence of patent protections, be eligible for five years of marketing exclusivity in the
United States following regulatory approval. This marketing exclusivity, if granted, would preclude approval during the exclusivity period of
certain 505(b)(2) applications or certain abbreviated new drug applications submitted by another company for another version of the drug.
However, there is no assurance that our compounds will be considered to be new chemical entities for these purposes or be entitled to the period
of marketing exclusivity. If we are not able to gain or exploit the period of marketing exclusivity, we may face significant competitive threats to
our commercialization of these compounds from other manufacturers, including the manufacturers of generic alternatives. Further, even if our
compounds are considered to be new chemical entities and we are able to gain five years of marketing exclusivity, another company could also
gain such marketing exclusivity under the provisions of the FDCA, as amended by the Hatch-Waxman Amendments, if such company can
complete a full NDA with a complete human clinical trial process and obtain regulatory approval of its product.

Despite the use of confidentiality agreements and/or proprietary rights agreements, which themselves may be of limited effectiveness, it may
be difficult for us to protect our trade secrets.

We rely on trade secrets to protect technology in cases when we believe patent protection is not appropriate or obtainable. However, trade
secrets are difficult to protect. While we require certain of our academic collaborators, contractors and consultants to enter into confidentiality
agreements, we may not be able to adequately protect our trade secrets or other proprietary information.

Risks Related to Ownership of our ADSs and Ordinary Shares

The price of our ADSs and Ordinary Shares may be volatile.

The stock market has from time to time experienced significant price and volume fluctuations that may be unrelated to the operating
performance of particular companies. In addition, the market prices of the securities of many pharmaceutical and medical technology companies
have been especially volatile in the past, and this trend is expected to continue in the future. Our ADSs may also be subject to volatility as a
result of their limited trading market.

As of December 31, 2010 we had 106,856,731 ordinary shares outstanding. As of December 31, 2010 there were 106,479,912 shares held as
ADSs and 376,819 held as ordinary shares (which are not held in the form of ADSs). We issued 66.4 million ADSs and warrants to purchase an
additional 33.2 million ADSs in our October 2009 private placement. There is a risk that there may not be sufficient liquidity in the market to
accommodate significant increases in selling activity or the sale of a large block of our securities. Our ADSs have historically had limited
trading volume, which may also result in volatility. During the twelve-month period ending December 31, 2010, the average daily trading
volume for our ADSs was 864,942. If any of our large investors, particularly the participants in our October 2009 private placement, seek to sell
substantial amounts of our ADSs, particularly if these sales are in a rapid or disorderly manner, or other investors perceive that these sales could
occur, the market price of our ADSs could decrease significantly.

If our public float and the level of trading remain at limited levels over the long term, this could result in volatility and increase the risk that the
market price of our ADSs and ordinary shares may be affected by factors such as:

� the announcement of new products or technologies;
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